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LEGISLATIVE SITUATION IN WASHINGTON 


No Compensation Bills Acted Upon--Insurance Code Given Up- 
Report Upon Highway Safety Measures 


ASHINGYVON, D.C., February 21.—Consid- 
eration of revenue will be undertaken by the 
ilouse ways and means committee on Oc- 
tober 15, it has been decided, and in the 
seven weeks between that date and the 
convening of the next Congress it is planned 


to agree upon such revenue legislation as 





will be reported to the House. 

When the committee meets, the Treasury Department is ex 
pected to be ready to submit its recommendations for tax reduc- 
tion. These will cover all items in which the department believes 
changes should be made, but whether they will be adopted by the 
committee is problematical, as there is a sentiment among sever- 
al of the members that tax reduction this year should be confined 
toa few items. The committee will he split on the question of in 
heritance and gift taxes, at least, and suggestions for repeal of 
the publicity provisions also will precipitate a controversy. 

Fa Seay Nee SM 


Neither workmen's compensation nor a new msurance code 


for the District of Columbia will become realities for at least a 
vear, owing to the failure of Congress to act upon those meas- 
ures this session. Several bills have been introduced for the 
purpose of providing a new code for the District, with the 
exception of marine insurance, which was cared for in a law 
already passed, but neither the Hlouse nor the Senate has had 
time to give these measures much consideration. Similarly, the 
workmen's compensation measure has had to remain in the 
background while the District Committee of the House con- 
cerned itself with more pressing matters, such as school and 
police facilities, in both of which the District is lacking. 


The failure of Congress to accept either of these measures 


means that on March 4 they will die. [f it is desired to enact 

this legislation at the next Congress it will be necessary to intro- 

duce new bills, refer them to committees and go through the 

same process which these measures have already experienced. 
kn ie 

Twenty States since January 1 have brought betore their 
legislatures bills requiring compulsory automobile insurance or 
bond, ten have measures requiring certification of title, and 
many others have legislation pending which would meet recom 
mendations made by the conference on street and highway 
safety, it is shown in a report just made by Secretary of Com- 
merce Hoover. 

In addition, it is pointed out by the Secretary, a number of 
States and cities have called conferences to discuss their par- 
ticular trafhe problems with a view to taking action which will 
reduce the accident toll. Legislation which would carry out one 
or more recommendations of the conference has been introduced 
so far this year in 38 State legislatures. 

That the traffic problem is at least three-quarters of a century 
old, it is pointed out by Secretary Hoover, is indicated by the 
fact that a State legislature recently enacted a bill amending a 
law of 1858 with regard to “the passage of each other by vehicles 
on the highway.” 

aya 

A conference committee, representinng both Senate and 

House, now has before it the bill to increase salaries in the 


postal service and to provide new rates of postage, with every 
indication that the postage increases finally adopted by Congress 
will be a makeshift to enable the passage of increased salaries 
for postal employees. 

(Continued on page 9) 














ahaa eaeianqeceestesnetesaceseeensaensarasonsacunenemenasnenie=an SS 





S04: 
PROTECTION”? 

















OUR 
SERVICE 
COVERS 
THE 
COUNTRY 





. i A COUNTRY-WIDE INSTITUTION! WHY? 


When a business institution shows consistent growth 
there is sure to be a reason behind it. The growth of the 
Reliance Life Insurance Company is easily explainable. The : 
reason lies in Perfect Protection. This company presents a a RN 





through its Perfect Protection policy something unique in 
life insurance, a policy that covers the contingencies of life, 


\ as well as those of death. 7 oe 
4 More and more people, from Maine to California, are  <~j~"~ 
placing their reliance in Perfect Protection—because it offers.” _. 
to them a means of insuring themselves and their loved ones -'(" ~~". 
oe s against privation, whether by reason of sickness, accident, or 
death. All this in a policy so well devised that it is within 
the reach of every pocketbook. It will be worth your while 
to look into it. F 


gO) 5 ae 


But That’s Not All 


There are three excellent reasons for seeking a contract 
with the Reliance Life. First—the company is financially 
“as sound as a dollar.” Second—it markets Perfect Pro- 
tection Policies, which are in demand and therefore readily 
ealable. Third—the company has plenty of room for addi- 
tional agency material. 
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Reliance Life Insurance Company 
PITTSBURGH, PA. 
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INTERFERENCE AGAIN 
VERY time a doctor begins to give 
E, strong medicine to a man who is per- 
fectly healthy and satisfied with his physi- 
cal condition, it is not unlikely that trouble 
will begin. This, metaphorically, is what 
may happen to the health and accident in- 
surance business in Missouri if two new 
hills, recently presented in the State legis- 
lature, become law. The first, senate bill 
No. 18, was brought out of the hands of 
the committee on life and accident insur- 
ance without giving underwriters a chance 
to argue in defense of existing conditions. 
The second, senate bill No. 247, provides 
that no company doing health and acci- 
dent business within the State shall “can- 
cel, revise or materially alter or change 
the provisions” of its policies, “except for 
fraud or misrepresentations on the part 
of the holder of said policy in procuring 
the same.” Certain stipulations are added 
to this clause together with appended con- 
ditions. The text of the first bill, which 
has met with prompt opposition from 
health and accident insurance men, says: 
Any insurance company, doing business in this 
State, which shall issue policies of insurance for 
indemnity or death or disability of the insured 
occasioned by sickness or accident, in considera- 
tion of a stipulated premium, shall not cancel 
the same during the term for which it is written, 
and refuse to renew, except for fraud, a breach 
ot warranty in the application therefor, or non- 
payment of premium, and any and all provisions 
ed a cancellation contrary to the provisions of 
this act shall be null and void. 
Company executives and underwriters 
point out that, in order to maintain the 





proper standard of risks in force, a com- 
pany should be able to cancel a_ policy 
This 


freedom of action permits of a lower 


which is deemed to cover a bad risk. 


premium rate for good risks than would 
otherwise be possible. The International 
Association of Casualty & Surety Under- 
writers has already determined to resist 
the passage of either of these Missouri 
legislative proposals, and the Health & 
Accident Underwriters Conference is 
gathering its forces with a view to bring- 
ing about their defeat. 

Education and understanding should be 
sufficiently advanced by this, the twentieth 
century, for the average man to realize 
that for him to meddle in the operations 
of insurance underwriting is not assist- 
ance but interference. Underwriting is 
the business of the insurance companies 
and if it is not properly done the com- 
panies alone will suffer. Should rates be 
too high, and this fact be easily discern- 
ible, there is some justification for inter- 
vention. There is no cry that rates are 
too high in Missouri and the proposed 
bills merely seek to usurp the companies’ 
privilege of handling risks in accordance 
with good underwriting practice. 


THE MILWAUKEE RESOLUTION 
CRITICS 


HE pros and cons of the Milwaukee 
resolution of the National Associa- 
tion of Insurance Agents are receiving 
much attention from the editorial pens of 
the various editors of the several insur- 
ance journals. At the present moment 
the inclinations of these writers seem 
largely to be on the con side. We suspect 
the retirement of the Union-Bureau con- 
troversy from the front pages has some- 
thing to do with the situation—it being 
always necessary for the real editor to 
editorialize about something or other. 
It appears to us that the issues have 
so much 





been much too sharply drawn 
so as to becloud opinion unless some quiet 
thinking is done by one familiar with all 
the facts. As the situation stands at pres- 
ent we see the National Association on 
one side fighting as best it can for what it 
conceives to be the real interests of its 
membership. On the other side we have 
the companies which are endeavoring to 
expand their agency plants in a manner 
inconsistent with the principles set forth 
by the National Association. That the 
list of such companies is probably quite 


‘3S 


large and includes several powerful con- 
cerns, is a fact likely to be overlooked on 
account of the directness of the attack ( ?) 
upon two of them, the Firemens Insur- 
ance Company of Newark and_ the 
Northwestern National Insurance Com- 
pany of Milwaukee. It has been pointed 
out that these companies are no worse 
offenders than many others which are 
almost daily appointing bank agencies and 
otherwise offending the Association prin- 
ciples. While this is true, it does not 
materially change the situation, since the 
two companies named are obviously of- 
fenders to the principles and, were they 
to capitulate, the battle would be half 
won for the Association. In the case of 
the appointment of bank agencies, the 
Firemens was the first known to violate 
the principle after it was laid down at 
Richmond. Other companies have been 
in the rdle of followers and have been 
so regarded by the Association. It would 
seem as though the Association is very 
wise in trying to win over the Firemens 
before diffusing its efforts over a large 
field of other offenders. 

Furthermore, although some editors 
have hinted otherwise, the whole ques- 
tion has been dealt with carefully by the 
Association, which has given the officers 
of the two companies every opportunity 
to state their case——opportunities which 
Neither 
have the tactics of the Association in any 


have been used advantageously. 


way been reflected in the business of these 
companies which continue to enjoy an ex- 
cellent business and the confidence of the 
general public as well as thé insurance 
world. 

This is no fight to the finish battle ; it 
merely represents the efforts of a group 
of insurance agents to preserve certain 
principles which they deem necessary to 
the protection of their business, while the 
companies named are equally insistent 
upon their rights. 
ent progressing, is not nearly as serious 


The fight, as at pres- 


to the continued smooth functioning of 
some critics 
It may result in some 


the insurance business as 
seem to believe. 
readjustments but certainly no radical 
changes nor any suffering. 





North Star and American Salamandra 


A holding company, entitled the American 
Salamandra Corporation, New York, is being 
organized to take over the control of the new 
North Star Insurance Company of New York, 
of which Meinel & Wemple, Inc., are managers, 
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WOMAN AGENT WINS SUCCESS 
Mrs. Mary A. Scott Leads Her Sex in 
Indiana—Also Leading Woman of 
Missouri State Life 

St. Louts, Mo., February 26.—Mrs. Mary A. 
Scott Irvin of the South Bend, Ind., branch of 
the Missouri State Life Insurance Company, 
has the distinction of being the leading woman 
producer for the big Missouri company, and 
also the leading woman life insurance seller of 
Indiana. 

Mrs. Irvin entered the life insurance profes- 
sion in February, 1923, and at the time had no 
sales experience. She had but a casual and 
general knowledge of insurance. She had to 
start at the very bottom of the ladder. 

Most of the insurance written by Mrs. Irvin 
has been on the lives of business and profes- 
sional men and the general quality of her pro- 
duction has been exceptional considering her 
experience. 

She is a stickler for program insurance and 
always endeavors to place accident and health 
insurance on her life insurance clients. Her 
volume for 1924 easily qualified her for mem- 
bership in the quarter million club of the com- 
pany and a trip to Havanna, Cuba, for the an- 
nual convention of the club. 


G. W. Ayars Made San Francisco Manager 
of Phoenix Mutual 

Winslow Russell, vice-president of the Phoe- 
nix Mutual Life Insurance Company of Hart- 
ford, Conn., who is now located in Los Ange- 
les, Cal., announced late last week, the return 
of George W. Ayars, who was recently made 
manager of the Pacific offices and later sent 
East to the home office of the company in Hart- 
ford to study the methods and practices in use 
there with the purpose of introducing them in 
the California branches. 

Again in Los Angeles, Mr. Ayars will make 
his headquarters there, directly representing 
the home office in special service work in the 
local agency and dividing his time between that 
city and San Francisco, of which metropolis 
he is now the active manager. Ernest R. Put- 
nam, an employee of the company for more 
than twenty-five years, will continue in the 
managership of the Los Angeles branch and 
will assist Mr. Ayars in the new development 
work planned for this field. 

Continued Growth of Wisconsin National 
Life 

The Wisconsin National Life Insurance 
Company of Oshkosh enjoyed a very prosper- 
ous year in 1924, having increased its assets 
over $495,000; increased its reserves over $418,- 
000; increased its insurance in force $2,258,124, 
and added materially to its casualty premiums 
and assets. The company now possesses ad- 
mitted assets to the amount of $3,599,004, with 
a surplus to policyholders of $754,211. The 
company’s legal reserve now stands at $2,751,- 
374, and it made a good increase in surplus 
last year. The Wisconsin National Life. of 
which C. R. Boardman is president and Arthur 
James is vice-president, in charge of agencies, 
writes life, health and accident insurance, and 


is operating in Illinois, Indiana, Michigan, 


Minnesota and Wisconsin. 





To Hold Directors’ Meeting 
INDIANAPOLIS, Feb. 109.- 
Byers, newly-elected president of the Insur- 
ance Federation of Indiana, is expected to call 
a meeting of the board of directors of the or- 
ganization shortly for the purpose of consider- 
ing a number of maters brought up at the In- 
surance Day convention held in January. Forty 
or more directors will attend the meeting. 

One of the important things under considera- 
tion will be the election of an executive com- 
mittee. Plans for summer activities and edu- 
cational work will be considered. 


IND., Russell T. 


Kansas Life Reduces Capital 


Topeka, Kan., Feb. 19.—A reduction of the 
capital stock of the Kansas Life Insurance 
Company to $210,000, and the creation of a str. 
plus of $380,742.42 were authorized at the an. 
nual meeting of the stockholders last week, The 
company has had a capital of $420,000, divides 
into 42,000 shares of ten dollars’ par value 
Under the new plan the value of the shares wil 


be reduced to five dollars a share, and the stock. | 


Thursday 


holders are to receive five dollars in cash. Th | 
stockholders have all been notified to turn in | 
their certificates and the new ones will be is. | 


sued and the checks sent out at an early date | 
The company officials have been planning this | 


action for some years. All of the officers of 
the company were re-elected. 
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Every service you render will furnish 
you with an opportunity to be of greater 


more closely to your company and make 
them feel that you are extending to them 


to-date business methods and principles. 
Thus you will win their commendation, 
gratitude and praise. 


If these objects are accomplished then 
it must follow as naturally as we expect 
tomorrow’s sun to rise that policyholders 
will spread your name and fame and open 


Itis BIG. Have you thoroughly 
sold‘yourself on the idea? 


Insurance Company of America 


FHiome Office, Newark, New Jersey 
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PROVIDENT MUTUAL’S STRONG 
POSITION 
Vice-President M. Albert Linton Com- 


ments on Gains Shown in Statement 


The annual financial statement of the Provi- 
dent Mutual Life Insurance Company of Phil- 
adelphia, as of December 31, 1924, shows that 
that organization has established a splendid 
record of operations for the year just closed. 

M. Albert Linton, vice-president of the 
Provident Mutual, in commenting upon the 
progress made, pointed out that the company's 
net mortality percentage for 1924 was 48.6 per 
cent, a figure substantially lower than that ex- 
perienced during 1923. In indicating the net 
gains made during 1924, over the previous year, 
Mr. Linton submitted the following tabulation, 
which shows at a glance that the Provident 
Mutual has consistently augmented its business: 


1924 1923 
Mitty “Gg ccacate ae Seomernacwie $3,405,000 $2,970,000 
— DN eect cage "2,246,000 1'902,000 
Investments eee eicir 1,093,000 568,000 
Expense VGAGINE eaac<'se15/s 205,000 146,000 
Miscellaneous SOUTCES: 60.20: 286,000 379,000 





$7,235,000 $5,965,000 


Total net gains.......--+-- 
Less dividends, including in- 
crease in amount — set 
aside for following year. 4,414,000 


4.730,000 





Net increase in special re- 


serve funds $1,551,000 


$2,505,000 





Special reserve funds at the 
end of the year......... 


$10,174,000 $7,669,000 

One of the outstanding features of the year’s 
accomplishments as shown by the statement of 
the Provident Mutual, was the fact that net 
expenses actually paid during the year, other 
than commissions and taxes, were held to with- 
in $3000 of the figure for 1923, despite the fact 
that the company greatly widened the scope of 
its operations. The total expenses other than 
commissions declined from 7.08 per cent of the 
premiums and interest income in 1923, to 6.81 
per cent in 1924. 

The net result of the year’s financial opera- 
tions of the Provident Mutual was an increase 
in its contingency reserves of from $7,669,000 
to $10,174,000. Expressing his views on this 
increase, Vice-President Linton said: “This 
increase speaks for itself. It gives us all a feel- 
ing of confidence that we are upon an exceed- 
ingly firm foundation.” 

The Provident Mutual’s gain from invest- 
ments was more than $1,000,000. The net ef- 
fective interest rate, after deducting all invest- 
ment expenses, was 5.09 per cent in 1924 as 
compared with 4.99 per cent in 1923. Dealing 
with the matter of interest and investments, 
Mr. Linton pointed to the increment in mort- 
gage holdings which were advanced so that the 
net amount outstanding at the end of 1924 
showed an increase of more than $13,000,000 
over the previous year. 

From the foregoing facts and comment it 
will be seen that the Provident Mutual Life 
Insurance Company of Philadelphia is making 
consistent advances and is reaping the benefits 
of an efficient field force and a wise managerial 
administration. The officers of this good com- 


pany are: Asa S. Wing, president; John Way, 
vice-president; M. Albert Linton, vice-presi- 


dent and associate actuary; Andrew J. Davis, 
vice-president and general counsel; Samuel H. 
Troth, treasurer, and Leonard C. Ashton, sec- 
retary and assistant treasurer. 


TO DISCUSS NON-MEDICAL 
Michigan Life Company Officers Meet 
To-day 
The program committee of the Michigan As- 
sociation of Life Company Officers announces 
that the next meeting will take place at Bay 
city, Mich., to-day, February 26, when the 
members will be the guests of President 
Francis F. McGinnis and Secretary Willard 
E. King of the Agricultural Life Insurance 
Company. The program consists in an all-day 
discussion of the subject of “Non-Medical Life 

Insurance.” 

The paper which will be the basis of this dis- 
cussion is to be presented by C. F. Cross, act- 
uary of the American Life Insurance Company. 
The discussions to follow the presentation of 
the address by Mr. Cross will be given by 
Dr. William D. Hutchinson, vice-president and 
medical director of the Michigan Mutual; Earl 
C. Wightman, actuary of the Detroit Life; 
Clarence L. Ayres, president of the American 
Life; Francis F. McGinnis, president of the 
Agricultural Life, and N. P. Hull, president of 
the Grange Life. 

The annual meeting of the Michigan Asso- 
ciation will take place in Detroit in May, at 
which time officers for the ensuing fiscal year 
will be elected, to succeed J. J. Mooney, of the 
Michigan Mutual, president, and Homer Guck, 
of the Detroit Life, secretary. 


Fine Gains of Farmers and Bankers Life 
The Life 
Company, Wichita, Kan., attained new levels 


Farmers and Bankers Insurance 
last year, having made handsome increases in 
all important items in its annual statement. It 
now reports $36,090,049 of insurance in force, 
a gain of $3,120,482, and the largest amount of 
business ever placed on the books of any Kan- 
sas life insurance company. Its assets increased 
$639,473, to the sum of $5,228,932, and its sur- 
plus to policyholders advanced over $40,000 te 
the amount of $540,733, including $275,000 cap- 
ital. The greatest liability of the company is 
its legal reserve on policies, now aggregating 
$3,524,768, an increase of $443,614. The 
l‘armers and Bankers has patd to policyholders 
since organization the substantial sum of $2,- 
044,946, and has on deposit, for their protec- 
tion, with the State of Kansas securities to the 
value of $3,611,486, or more than is required 
by law, and exceeding the legal reserve on poli- 
cies in force. The official staff of this strong 
and progressive company includes these offices: 
President, H. K. Lindsley; vice-president and 
treasurer, J. H. Stewart; secretary, Frank B. 
Jacobshagen; supervisor, J. G. Cutler; educa- 
tional director and manager, community financ- 
ing plan department, Ransom Stephens; man- 
ager tax department, Clayton Mammel. 
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RULES AGAINST MERGERS 
Attorney General of Kansas Finds Them 
Illegal in That State 
A bomb has been exploded in the ranks of 
the fraternal and stock life insurance companies 
of Kansas by the ruling of Charles B. Griffith, 
attorney-general, that there can be no mergers 
of stock life companies and that most of the 
mergers of the fraternal societies are illegal. 
Bills have been introduced in the legislature to 
try to correct the possible defects of the law. 
The Union National of Kansas City, Kan., 
agreed to a merger with the Federal Reserve 
Life of Kansas City. The attorney-general 
ruled that there was no provision of the law 
authorizing the consolidation of life companies 

except through reinsurance. 

Then it was also found that most of the 
mergers of fraternal societies were in jeopardy 
by reason of the failure to follow the law 
entirely. The mergers generally were accom- 
plished by the favorable vote of the directors 
or trustees of each society and approval by 
the legislative bodies of the two societies. But 
it appears that to accomplish a merger legally 
requires more than these approvals and _ that 
every policyholder must also vote favorable 
upon the plan. 

The attorney-general has not determined that 
any official action would be taken on any of the 
mergers of the past, but unless the law is 
changed there can be no other mergers under 
similar circumstances. <A bill has been intro- 
duced to legalize the previous mergers and also 
provide the method by which mergers may be 
accomplished in the future. 


Indianapolis Life Increases Its Business 

The pyramid, composed of 
amounts representing the insurance in force at 
the end of the successive years of the history 
of the Indianapolis Life Insurance Company of 
Indianapolis, Ind., is now further strengthened 
by showing that on December 31, 1924, that 
excellent company had $46,628,369 of insur- 
ance in force, an increase of nearly $6,000,000 
during the past year. In 1923-4 the company 
paid extra dividends of 20 per cent to policy- 
holders, in addition to the regular dividends, 
and the regular dividend scale for 1925 has 
been increased on an average of about 26 per 
cent. This progressive company is purely 
mutual and is now operating in Indiana, IIli- 
nois, Michigan, Texas, Ohio, Minnesota, Iowa 
and Florida. President Frank P. Manly and 
Secretary Joseph R. Raub merit congratula- 
tion upon the steady gains during past years, 
and especially upon the company’s advance in 
1924. 


customary 


Liberty Life to Insure Topeka Masons 

The Liberty Life Insurance Company, 
Topeka, Kan., has been awarded the contract 
for insurance totaling a minimum of $1,600,000 
on the lives of members of the local Masonic 
fraternity. The insurance is to be taken out 
in connection with the refinancing of the Scot- 
tish Rite Temple in Topeka. 
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American National Insurance Company 


OF GALVESTON, TEXAS 
W. L. Moody, Jr., President Shearn Moody, Vice-President W. J. Shaw, Secretary 





FINANCIAL STATEMENT, DECEMBER 31, 1924 


ASSETS LIABILITIES 
Rival Pstate Owned... ... 6c ces sc sec ob eiawee $1,087,812 .90 Net Reserve (American Experience Table) 3 and 
MINT TNE POM IAS efoto ion 5G) aC MeagiSis as ellis coe 6,890,667 .38 336 Per Cenk... ......2..+ fhe oan eae? $16,388,279 .45 
ES Re ee Ee A 28,000 .00 Reserve for Death Losses in Process of Adjust- 
Loans on Company’s Policies.................. 1,935,186 .95 ment or Adjusted and Unpaid. Poctracss coon ee 191,769 .07 
ee Serena a renee: ——.. 
koe teal 1.684.481 43 liscellaneous Liabilities. ....... . 199,680.52 
ee Bees LAA BER EROS an 70 OD ORONO oo os hos conic nes $1,000,000 00 
Certificates of Deposit....................+4.. 38,750 .( 0 Assigned Fund and Surplus....... 2,106,517 .56 
Interest Due and Accrued. ............6.0..566 380,532 .96 cone oe 
Deferred and Uncollected Premiums (Net)...... 453,620.28 a 
Unearned Fire Insurance Premiums............ 1,413 .07 Surplus Security to Policyholders.............. 3,106,517 56 
MUSALOAGHERS 65 ha hiotla SMO Doosan sae $20,053,899 07 Total (ia Dunes ss .is Sadness $20,053, 899 07 
Gains Made During 1924 
Increase in Insurance in Force............................ $37,030,018.00 
Increase in Admitted Assets.............................. 2,983,310.58 
Increase in Surplus Security to Policyholders............. 237,346.11 
INSURANCE IN FORCE DECEMBER Gi, TOE anno oc osc 5 oie os ace pe swab eiewbe seu saces es $252,067 ,422.00 
Ordinary Life, Industrial Life and Accident Insurance to Meet the Requirements of Every Insurable Person. 
TOTAL PAID POLICVHOLDERS SINCE QRGANIZATION........c6...e00.06c00004 $16,354,307.56 
gg Ry) nn re cs a ee eee eRe Ly teem Nene Peon care ee Bete oy $20,053 ,899.07 


Operates in Twenty-two States, the Republic of Cuba and Territory of Hawaii 
GROSS INCOME AVERAGES, $754,650.00 PER MONTH 


























KANSAS’ GREATEST LIFE INSURANCE COMPANY Presents Its 


Fourteenth Annual Statement 
Showing Condition of the Company December 31, 1924 


ADMITTED ASSETS LIABILITIES 
First Mortgages on Real Estate $2,114,880 .00 Legal Reserve ion Policies. osc sce ca vars OM $3,524,768 .22 
U. S. Liberty Bonds... . 45.600 00 Contingent Reserve on Policies................ 202,252 .26 
Rea aeons Credits to Policyholders, left with Company at 
l onds . { 5 a _~ ~ € 
State, County and ae Bond ge 9,2 e 13 ELSE ey acy Sue et On REE Nl eer ara ert Na 7 eee may At rele 879,945 .03 
Ioans and Liens on Policies . 954,185.65 RESET H OLE DRESS yin oe ert eee re oe es 35,000 .00 
CRS ACTA ST Oo a ra re eee 296,173 .74 Death Claims: Due‘and Unpaid... ....<...0.50+ None 
Accrued Interest... .. . occ ccc ccc cece eee 68,013 .90 Death Claims Incurred But Unreported........ 1,000 .00 
% : ‘ — : caer ers Premiums and Interest Paid in Advance....... 32,289 .07 
> = ; ‘eS oO ( lec oO < ) 0 . 1,8 j 
Net Premiums os Process of C Hlecti ” -2e++ 160,822.56 PU O Ghee UMTS a cs-< 5.6: 6) crave seis x ote, ceoltvestve ces 12,944 .47 
Furniture and Fixtures (charged off CAPERADT ShOCGK.............. $275,000 .00 
UNASSIGNED SURPLUS....... 265,732.93 
Total Surplus for Policyholders’ Protection. .... Sion 732 .93 
Total Adautted Assets:. .cc0. 666s cosas $5,228,931 .98 Motar ata Wastes or5<. 5S cacce-k. Soave sink vse ea PO 228,931.98 


Paid to Policy Holders Since Organization $2,044,946.04 
On Deposit With the State of Kansas, December 31, 1924, $3,611,486.13 


More Than the Amount Required by Law. A Deposit for the Protection of the Company’s Policyholders—exceeding 
the Legal Reserve of the Company. 


Gain in Admitted Assets During 1924,$ 639,473.16 
Insurance in Force December 31, 1924, $36,090,049.00 


THIS IS THE LARGEST VOLUME OF BUSINESS EVER PLACED UPON THE BOOKS OF ANY 
KANSAS LIFE INSURANCE COMPANY 


THE FARMERS & BANKERS LIFE INSURANCE COMPANY 


H. K. LINDSLEY, President 


. H. STEWART, Vice President-Treas. RANSOM STEPHENS, Educational Director and Mgr. 
FRANK B. JACOBSHAGEN, Secretary Community Financing Plan Department 
J. G. CUTLER, Field Supervisor CLAYTON MAMMEL, Mgr. Tax Department 
Wichita Executive Offices Kansas 
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PRUDENTIAL BUILDING 





Administrative Offices to Be Erected 


WORK TO START AT ONCE 
Many Special Features to Be Incorporated 

—Fireproof Construction to Be Used 

Erection of the new administrative building 
of the Prudential Insurance Company, a struc- 
ture costing several millions and covering an 
entire city block in Newark, N. J., will begin 
within a few days. 

This structure will be bounded by Academy 
street on the north; Bank street on the south; 
the east, and Washington 

It is to be fifteen stories 


Halsey street on 
street on the west. 
tall and embody numerous features employed 
in the most modern construction to assure the 
maximum in lighting, office efficiency and ele- 
vator transportation. 

The Thompson-Starret Company is the gen- 
eral contractor and other building organiza- 
tions participating in the construction of this 
latest addition to Newark’s steadily developed 
sky line include: 

H. Kelley & Co., Minneapolis, plumbing 
fixtures: L. K. Comstock & Co., New York, 
electrical installations; Lehigh Structural Steel 
Co., Allentown, Pa., steel structure. 

The building is to be of low granite hase, 
with the upper stories in smooth finished lime- 
stone. It will not be as extensively carved 
on the facade as are the other buildings in the 
Prudential group in this of Newark, but the 
architect, Cass Gilbert, has so 
structure that it will harmonize perfectly with 
them. 


designed the 


The operation involves more than the rearing 
of the structure itself. The Prudential has a 
building now at the northwest corner of Bank 
and Halsey streets and this, with extensive 
alterations, is to become a part of the new 
building. To make this possible, it will be 
necessary, after the new section of the block 
square building has been completed, to remove 
the offices now occupying the old building into 
the new one and so alter the former that it 
will synchronize with the entire plan. This 
will be done by removing the two stories and 
roof above the eighth floor and merging the 
top of the building with the architects’ plans. 

It is estimated that more than 6000 tons of 
steel will be required to complete the struc- 
ture, which will contain approximately ten mil- 
lion cubic feet. The floor space will be about 
35,000 square feet to each floor, exclusive of 
that occupied for stairs, elevators and_ rest 
tooms. The block on which the building will 
stand measures 280 by 168 feet. 

There are numerous features of the structure 
that will make it particularly appropriate for 
business activity. The elevators and stairs are 
m the center of the building, with the corri- 
dors on the main floor bisecting the building 
m hoth directions. The offices on the upper 
floors run around the center shafts, thus giv- 
ng a maximum of light to the workers. Some 
of the space on the main or street floor will 


be leased to outside organizations but all the 
upper floors will be occupied exclusively by 
Prudential employees. 

It is expected that the heating and lighting 
will be provided by the company’s present boil- 
ers and which are located in a 
building just across a narrow street. 

Particular attention has been given to the 
fire hazard in the planning of the new struc- 


generators, 


ture. It will be provided with sprinklers on 
the main floor and in the basement; but above 
the street there is no necessity for this pre- 
caution, for the sole reason that there will be 
nothing in the structural process of inflammable 
The only wood to be used will be 
the floor of the gymnasium, and 
that will be backed by concrete. All the other 
office floors in the building will be of cement, 
with linoleum covering and the corridors will 
be either of terrazzo or some other equally 
durable material. The first floor corridors 
will be of travertine. 

It was said yesterday that the Thompson- 
Starret Company would begin work on the 
structure just as soon as the organization is 
completed. The contract provides that it shall 
be finished in eighteen months, including the 
alterations to the existing building. 


material. 
found on 


Plans for the new building have progressed 
so far that a series of floor plans has been 
prepared, in which the locations of all desks 
to be used are given, even to the names of 


some of the persons who are to occupy them. 


National Life of Vermont Makes Seventy- 
Fifth Annual Statement 

In issuing its seventy-fifth annual statement, 
the National Life Insurance Company, Mont- 
pelier, Vt., continues its record as the greatest 
of the State in which it 
The company has total assets of 
The 
assets are largely made up of government, 
State and municipal bonds ($30,704,363' and 
($41,918,734). In 1923 the 
company’s assets were $80,212,325, showing a 
substantial gain in the past twelvemonth. 

During the vear 1924 the National Life issued 
$62,698,251 of paid-for insurance, as against 


financial institution 
is domiciled. 
$93,807,772 and a surplus of $5,768,741. 


/< 


mortgage loans 


$60,290,451 in 1923. The company now has in- 
surance in force amounting to over $421,000,- 
000, this representing an increase of over $30,- 
000,000 during the year. During its seventy- 
five years of husiness life it has paid to its 
policyholders $158,218,686. This, 
now held to their credit, exceeds the premiums 
received by $20,958,205. 

During 1924 there was a cash income of $19,- 


with assets 


441,992, as against disbursements of $15,226,- 
167. Of these disbursements $11,691,089 was 
paid to policyholders. It is interesting to note 
that of that latter sum, $768,799 went to hold- 
ers of annuities. 

The company has but recently announced a 
new extra dividend amounting to 20 per cent 
of the regular annual dividend. Previously the 
regular dividend for 19025 had been increased. 
This means that the company will distribute in 
1925 as dividends $4,755,410, more than a mil- 
lion dollars over any previous year. 
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DEATH OF JOB E. HEDGES 





Counsel of Life Presidents Associa- 
tion Goes Suddenly 


WRITER ON THE SPECTATOR 
Famous Lawyer Connected With Associa- 
tion Seven Years—Gained Many 
Friends in Business 


Job E. Hedges, lawyer, political expert and 
humorist, died early Sunday morning at the 
Chalfonte hotel, Atlantic City, where he was 
staying, having gone there for an indefinite 
stay in order to recoup his health. His wife, 
the former Mrs. Jane Dutton, was with him 
at his death. 

Mr. Hedges’ connection with the life insur- 
ance business was as counsel to the Association 
of Life Insurance Presidents, a position which 
he assumed in 1918, and held up to the time of 
his death. During that period he gained a 
remarkably intimate knowledge of the busi- 
ness and made innumerable friendships. He 
made frequent appearances at meetings and 
dinners of life insurance men, and was in de- 
mand as an after-dinner speaker because of his 
ability to combine subtle humor with excel- 
lent common sense. 

Mr. Hedges was one of the best-known cor- 
poration lawyers in New York city, and re- 
ceiver, until last July, of the New York Rail- 
ways Company. He was twice a candidate 
of the Republican Party for the governorship 
of New York State, and at another time was 
defeated in nomination. He had a recognized 
ability in politics, and valued adviser 
in national and State organizations of the Re- 
publican Party. 

Mr. Hedges 


Quinquennial 


was a 


was a contributor to the last 
THE SPECTATOR, 


1923. 


Number of 
which was published May 31, He wrote 
under the title, “The Beneficent Influence of 
Life Insurance.” 

His work in connection with.insurance is 
best set forth in a memorial adopted by the 
Association of Life Insurance Presidents, at a 
meeting of the executive committee held Tues- 
day afternoon: 


Service to his fellow men dominated the life 
of Job E. Hedges, our beloved general counsel, 
who passed away on February 22. Endowed 
with gifts that come to few mer, he used them 
generously in a life of great activity. Rarely 
does the span of a single life embrace so many 
points of human contact as did his. 

The son of a Civil War hero, who gave his 
life that the Union might continue, Judge 
Hedges was reared in an atmosphere of ardent 
patriotism. Carefully educated as a lawyer, he 
was well trained for the varied activities and 
responsibilities that crowded his forty years 
of public and professional life. As public 
servant, aS a wise adviser in city, State and 
national councils, as a counselor of the peo- 
ple of his country in general, he ever broadened 
the field of his service. 

As a public speaker he always carried a mes- 
sage of cheer and optimism to his fellow human 
beings. 

His personal contacts were of the most de- 
lightful character. He ever held himself at 
the command of the many who needed him. 

Coming to the Association of Life Insurance 


(Continued on page 13) 
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ALABAMA 

Meyer Levine, Mer. 
1018 Age Herald Bldg. 
Birmingham, Alabama. 


ARKANSAS 

E. A. Stanley, Mgr. 
519 Donaghey Bldg. 
Little Rock, Arkansas. 


FLORIDA 

R. F. Valentine, Mgr. 
2152 Boulevard, 
Jacksonville, Florida 

W. E. Hand, Mer. 

208 Spencer Futch Bidg. 
Lakeland, Florida. 


GEORGIA 


J. F. Ouzts, Jr., So. Mgr. 
210-12 Amn. Bank Bldg. 
Greenwood, So. Carolina. 


INDIANA 

Associated Agency Co., 
603 Amn. National Bank 
Vincennes, Indiana, 
Citizens Insurance Agency, 
201 Citizens Trust Bldg., 
Terre Haute, Indiana. 
Southwest Ins. Agency, 
503 Furniture Bldg., 
Evansville, Indiana 

Wm. P. Walsh, Megr., 

1st Natl. Bank Bldg., 
Ft. Wayne, Indiana. 


ILLINOIS 


Andrews Insurance Agency, 
Legris Bank Bldg., 
Kankakee, Illinois. 


KANSAS & WESTERN MISSOURI 
q. J. Spencer, Megr., 

1509 Waldheim Bidg., 

Kansas City, Missouri. 


LOUISIANA 


C. J. Hebert & Co., 
Opelousas, Louisiana. 


MICHIGAN 

H. H. Mair, Megr., 
1226 Majestic Bldg., 
Detroit, Michigan. 






MR. Life 


Insurance Man— 





can learn something to your 
advantage by writing to us 


or to any of our Managers 


named on this page. 


fe) 


—=—=—=—=—=_—: 


MISSISSIPPI 

B. R. Kuykendall, Mgr,, 
Drew, Mississippi. 

W. D. Ratliff, Mgr., 

P. O. Box 439, 

Jackson, Mississippi. 


OHIO 

J. W. Northrup, Mgr., 
507 Wesley Bldg., 
Columbus, Ohio. 


OKLAHOMA 

Clifton Ratliff, Mer., 

630 Security Bldg., 
Oklahoma City, Oklahoma, 


PENNSYLVANIA 


T. M. Paisley, Megr., 
No. 2 Cohn Block, 
Kane, Pennsylvania 


S. C. Reichard, Mgr., 
37 Laning Bldg., ' 
Wilkes Barre, Pa. j 


SOUTH CAROLINA 


J. F. Ouzts, Jr., So. Mer., 
210-12 Amn. Bank Bldg,, 
Greenwood, So. Carolina. 


TENNESSEE 


R. A. Henry, Megr., 
526 Union St., 
Nashville, Tenn. 


E. F. Shofner, Mgr., 
Fayetteville, Tenn. 


ere tt ne RE NAO 


TEXAS 

H. C. Cook, Megr., 

Hancock Bldg., 
Waxahachie, Texas. 
T. J. Murphy, Megr., 

311 Reynolds Bldg., 

Ft. Worth, Texas. 


VIRGINIA 

C.L Alexander, Mgr., 
P, O. Box 42, 
Bluefield, Va. 


WEST VIRGINIA 

C. J. Stewart, Megr., 

912 Charles Avenue, 

Morgantown, West Va. 


INSURANCE COMPANY 
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J. A. McVoy Succeeds F. P. Crunden as 
Head of Central States Life 

Tames A. McVoy was elected president of 
the Central States Life Insurance Company 
oi St. Louis to succeed Frank P. Crunden at 
the annual meeting of the board of directors 
held at the home office recently. Mr. Crunden 
was retired and elected to the chairmanship 
of the board in order that he may continue to 
he in touch with the company’s affairs as he 
has in the past as chairman of the board. 

Mr. McVoy became a member of the com- 
pany when he entered its staff in the role of 
assistant secretary in 1910. In recognition of 
his rare ability one year after his inception in 
the organization he was appointed secretary 
and served in that capacity until February, 
‘gt4, When he was elected vice-president and 
seneral manager simultaneously with the elec- 
tion of Mr. Crunden to the presidency, suc- 
Mr. MecVoy will 
continue to function as chief executive much 


ceeding Howard C. Boone. 
the same as before in directing the company’s 
interests and in his relations with the agency 
force. 

All other officers of the company were re- 
elected with but one exception, that of Harold 
M. Bixby, vice-president of the State Na- 
tional Bank of St. Louis as a new member 
of the board. Mr. Bixby is well known and 
prominent in St. Louis financial circles. 


Becomes Phoenix Mutual Manager in 
Indianapolis 
INDIANAPOLIS, INp., February  21.—An- 
nouncement has been made of the appointment 
of Forrest A. Roberts as manager of the In- 
dianapolis agency of the Phoenix Mutual Life 
Mr. Roberts 
who resigned last August. 
in the life 
years, beginning with the 
Equitable Life of New York in its offices in 
Hutchinson, Kan. 


Insurance Company. succeeds 
Grant A. Sharpe, 
Mr. 


business for 


Roberts has been insurance 


four 


Two years later, he moved 
to Kansas City, Mo., where he continued with 
the Equitable Life. For the last several months 
he has been at the home office of the Phoenix 
Mutual taking special training. 
Lamar Life Building Opened 

The new Lamar Life building was formally 
opened in Jackson, Miss., last week, although 
the company had moved into its own suite of 


othces several months ago. An entire floor, and 
a part of another, as well as the basement, are 
used for home office purposes. About 
fourths of the space is 
rented. The company began business in 1906. 
On December 31, 1924, it had $3,156,030.50 as- 
sets and $37,619,703.37 insurance in force. 


three- 


remaining already 


Chicago Agency of Bankers Life 
_The Chicago agency of the Bankers Life 
Company, Des Moines, Iowa, reports that its 
paid-for business during the past four years 
971,050; 1923, $6,415,917, and 1924, $6,326,- 
900. DeForest Bowman is manager and 
Mutual taking special training in life insur- 
ance work, 


Chinese Company Paper Reviews William 
Alexander’s Book 

“A Prophet Is Not Without Honor, Save in 
liis Own Country.” 

The Asia Life Insurance Company of Shang- 
hai, China, issues a newspaper. The following 
review of William Alexander’s book “The Life 
Insurance Company” appeared in a recent issue 
of that paper: 

One of the quickest and simplest methods of 
brushing up on insurance is to read “The Life 
Insurance Company,” by William Alexander, 
a delightful, simple, direct and clear explana- 
tion of the entire meaning of insurance and of 
the functions of the insurance company. * : 

Having finished Mr. Alexander’s account, one 
feels that he has actually participated in the 
He feels 
as well instructed as though he had been with 


building of an insurance corporation. 


the company for years and had passed through 
+. ¥ * 


all its departments. 

While the emphasis is on American com- 
panies and American methods, the book can be 
applied in all its features directly to China. 
The American emphasis is made only because, 
in the opinion of the author, insurance has 
reached its highest development in the United 
States: * = © 

It is a look with which every member of the 
Asia Life 
intimately familiar. 


Insurance Company ought to be 


Strong Statement of National Life and 
Accident 

The twenty-fifth annual financial exhibit of 
the National Life and Accident Insurance Com- 
pany of Nashville, Tenn., makes a fine display 
of strength and shows large advances made 
during the past year. Thus the assets advanced 
about $2,238,000 to the sum of $13,070,124, 
while the surplus as to policyholders made a 
about $747,000, now amounting to 

The National Life and Accident 
is not only an important life insurance com- 
pany, but is the largest industrial sick benefit 
It now 
has life insurance in force aggregating $155,- 
307,938, an increase of over $21,000,000 during 
the past year, and in its quarter-century of 
business it has paid claims amounting to $40,- 
141,939. A comparison of its growth by five- 
vear periods makes a very interesting and im- 


gain of 
$2,870,084. 


and accident company in the country. 


posing array, and shows great gains in all di- 
The company has 1,387,470 
force, and last year paid claims 
In addition 


rections. now 
policies in 
amounting to well over $5,000,000. 
to the surplus above mentioned, and to the 
regular lega! reserves upon its business in force, 
the company carries a contingent reserve of 
$2,750,000, and a for epidemics of 
$1,000,000 among its liabilities, so that it is 
thoroughly prepared to meet any emergency. 
The officers of this progressive company are: 
President, Cornelius A. Craig; vice-president, 
W. Ridley Wills; secretary and treasurer, W. 
S. Bearden. 


reserve 


—The Guardian Life Insurance Company of Amer- 


ica, New York, announces the appointment cf John 


RB. Wathen, Jr., as district manager of its agency at 
Washington. D. C. 


II 


INTER-SOUTHERN EXAMINATION 
Kentucky Commissioner Challenges 
Charges of Bad Faith—Additions to 
Company’s Directorate 

Upon the request of President James R. 
Duffin, of the Inter-Southern Life Insurance 
Company of Louisville, Commissioner 
S. M. Saufley of the Kentucky Insurance De- 
partment began an the com- 
pany through Ernst & Ernst, nationally-known 
public accountants, with headquarters in Cin- 
cinnati, on Monday of this week. President 
Duffin made his request several weeks ago to 


Ky., 


examination of 


Commissioner Saufley in writing. The pro- 
posed examination follows charges made that 
the examination conducted by the Kentucky, 


Indiana and I!linois Insurance Departments in 
1923 was not in good faith. In refutation Mr. 
Saufley declares that the charges of that date 
must be supported by proof, for if they are not 
so upheld they amount to nothing less than a 
reflection upon the integrity and honesty of 
the three departments, and must be challenged 
as direct slander and crimina! libel. 

The disbarment proceedings against Mr. 
Duffin before Judge William H. Fields of 
Louisville resulted in a decision, last Wednes- 
day, that Mr. Duffin be suspended for one year, 
on the ground that he had been negligent in 


not knowing exactly what was going on in a 
corporation to which he lent his name. In his 


oral decision Judge Fields said in part: 

I do not think he should be disbarred. There 
is no evidence to my mind of criminality. 
There is no evidence that a cent of money has 
been lost by any of the clients of this organ- 
ization. They have been deprived of the use 
of the money, some of them for a very long 
time, but Mr. Duffin seems to have, when neces- 
sary, furnished the money to pay ail the debts 
and all the claims. If money had been lost it 
would be a different proposition. 

Attorneys for Mr. Duffin at once gave notice 
of appeal from Judge Fields’ order of suspen- 
sion, and it is probable that the case will now 
go before the Court of Appeals of Kentucky. 
This case, as one practically without precedent, 
has attracted almost undue attention. 

Last Saturday the board of directors of the 
Inter-Southern gathered in the home office of 
the company to take advantage of their right 
to increase the board to twenty-five members, 
were added: James B. 
3rown, president of the National Bank of 
Kentucky and publisher of the Louisville 
Herald-Post; James C. Stone, president of 
the Burley Tobacco Co-operative -Associa- 
tion: Edward J. O’Brien, Jr., vice-president 
and general manager of the E. J. O’Brien 
Tobacco Company; Walter I. Nohn, president 
of Herman Straus & Co.; Col. Charles C. 
Mengel, president of the Menge! Company ; i 4 
Graham Brown, president of the W. B. Brown 
& Sons Lumber Company and local hotel man; 
T. Bert Wilson, vice-president of the Louis- 
ville Gas and Electric Company, and Benjamin 
Seelig Washer, well-known Louisville attorney. 


and the following 


ompany of 





The Southern States Life Insurance 
Atlanta, Ga., reports that an increase of 25 per cent 
in production has been experienced in January, 1925, 


over January, 1924. The company also announces its 


entrance into the States of Kentucky and Louisiana. 
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NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 


FRED A. HOWLAND, President 


HARRY M. CUTLER, Vice-President 





Seventy-Fifth Annual Statement, January 1, 1925 
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ASSETS LIABILITIES 
Government, State and Minicipal | Paliey Reserves... 6c occscs civevecs $80,554,245.00 
Bonds, Par Value, December 31, po ee 1,000,622.64 
Seer rrr ere $30,454,961.88 Policy Claims Reported, Proofs not 
(Market Value $30,704,362.88) IN eiok 4 she oe Ks 200,337.34 
ss a 724 57 Policy Claims Estimated to Exist but 
Mortgages, First Liens............. 41,918,734.57 eet Memeo... «ox. cces oer 130,000.00 


14,495,882.06 
1,370,856.95 


Policy Loans and Premium Notes.... 
Real Estate, Book Value........... 








Cash in Banks and Office........... 1,405,551.19 Contingent and Other Liabilities... .. 138,308.27 
Interest and Rents Due and Accrued.. 2,253,535.93 pane be ip in oom aaah pong 
f , ee 9 . ividends Due and Unpaid......... ,707. 

apie . ang saan lai Dividends Held and Accrued Interest 

Due from Agents (net)............. 1925.36 Oe ae eee ee a eer ae 434,510.43 
; ‘ : Dividends Payable in 1925......... 4,755,409.84 

ni agg ag la SERN | eles Dividends...» -5--<-<-+- 466,642.70 

a nr re re 8,276.85 General Surplus, Par Values........ *5,519,339.94 

ng hc Rel ak alan Sy one etal Set pene | PROMS «6 bes beawcnsaeuwewiceees $93,897,772.08 





Endowments and Annuities in Process 
GleSethlement:- 55 sc oc ied es 


61,714.15 





*General Surplus at Market Value $5,768,740.94 


The National Life, now in its seventy-fifth year, is a purely mutual company writing life insurance and an- 
nuities and operated for the benefit of its policyholders. 
It has insurance in force of over four hundred and twenty-one millions of dollars and is writing business in 


thirty-eight states and the District of Columbia. 


Since its organization in 1850 it has paid policyholders $158,218,686, which, with assets now held to their 
credit, exceeds the premiums received by $20,958,295. 


In the Year 1924 
It issued $62,698,251 of pazd-for new insurance: 


It paid policyholders $11,691,089.19 of which $768,798.82 was to the holders of annuities; 
The mortality was the lowest experienced in forty years; 

The rate earned on mean invested assets was 5.25%, with no losses on investments; 

The year closed with no contested policy claims in the courts or otherwise. 


EXTRA DIVIDEND OF 20% FOR 1925 


Costs to Policyholders 


In the last twenty-one years it has seven times reduced the cost to policyholders by increases in the dividend 
scale. In 1924 the latest increase in the regular dividend scale, effective in 1925, was followed by a special extra 


dividend payable in 1925. 


The regular and deferred dividends payable in 1925 call for a distribution to policyholders of 
$4,110,111.42, to which has been added the extra dividend apportionment of $645,298.42. 

The $4,755,409.84 thus applicable for dividend payments to policyholders in 1925, and charged in the state- 
ment as a liability, is $1,009,368.09 more than ever before apportioned for payment by the Company. 


Asset Valuation 








While a note to the attached statement shows the market value of bonds to be $249,401 above par as an in- 
dication of the quality of the securities, the statement itself is made on the basis of par values. Inasmuch as our 
bonds are held for investment and not for sale and will therefore be realized upon as they mature at exactly par, 
conservative corporate accounting is best served by entering these securities at par value only, whenever the 
market values are above par. When market values are below par, market values are used. 

Quinquennial Examination 

The Vermont State Insurance Department has recently completed the examination of the Company required 
by statute every five years. Fackler, Fackler & Breiby, the consulting actuaries who conducted the examination, 
summarize their exhaustive report as follows: 

“That the Company has been generally well conducted is shown by its growth and the favorable 
surplus returns to policyholders, which are the result of careful selection of insurance risks, good judg- 
ment as to investments and economical management.” 
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Life Insurance 














unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








R. S. TIERNAN HEADS CENTRAL LIFE 
Secures Control at Annual Meeting—Offi- 
cers and Directors Now Working in 
Harmony 
R. S. Tiernan, secretary and treasurer of the 
Central Life Insurance Company of Fort Scott, 
Kan., was elected president of that organiza- 
tion at a meeting of the board of directors 
which was held last week. Mr. Tiernan suc- 
ceeds George W. Marble as chief executive of 
the Central Life. 
mination of difficulties which arose some tine 
ago and which came to a head at the recent 
annual meeting of policyholders, held February 
10, when Jimmie Mayall, agency manager of 
the company, appeared with enough proxies to 
elect himself to the board of directors in place 
of W. W. Padgett. R. J. Harris, the only 
other director up for re-election at that time, 
was returned to his post. This left Mr. Tier- 
nan in control, following which 


This action marks the cul- 


Elmer FE, 
Lyon, actuary and assistant secretary, resigned 
his position and, at the meeting on February 17, 
President Tiernan was placed in office. 

The Central Life is the oldest mutual life 
insurance company in Kansas and there is no 
doubt of its ability to meet any probable claims 





A Company with Friends 
Everywhere 


The agent who is selling insurance in 
this Company, which for seventy-three 
years has been rendering unexcelled 
service, does not work alone. Wherever 
he may be, he finds enthusiastic friends 
ready to help him by testifying that there 
is no better company in the land than the 
old Massachusetts Mutual. Its enviable 
record for service and the low net cost of 
the protection furnished make a combina- 
tion that assures success to any real 
worker in the field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


Massachusetts Mutual 


Life Insurance Company 


Sprhigfield, Massachusetts 
Incorporated 1851 











on its policies at the present. It has approxi- 
mately $13,000,000 of life insurance in force in 
Missouri and Kansas and does not operate in 
any other States. The company’s invested 
funds are mainly in first mortgages and its as- 
sets are over $1,500,000. It is to be hoped that 
President Tiernan’s election marks the end of 
all controversies in the organization and that 
the Central Life will now go forward to the 
new successes to which it is justly entitled. 





Old Line Bankers Life Progressing 


The Old Line Bankers Life Insurance Com- 
pany of Nebraska, Lincoln, Neb., makes a 
statement as of January I, 1925, which exhibits 
the excellent progress made last year by this 
strong and popular company. Its assets grew 
to the extent of about $1,150,000; it added 
about $1,290,000 to its policy reserve and, after 
paying large sums for death claims and to liv- 
ing policyholders, shows an increase in surplus 
of over $38,000. It issued new insurance to 
the amount of $12,083,779, and closed the year 
with $104,394,185 of insurance in force. Its 
assets now amount to $24,456,173, and after 
increasing its full net level reserve to $16,958,- 
365, and providing for other liabilities, it shows 
a surplus to policyholders of $7,140,107, includ- 
ing $100,000 capital. The mortality experience 
of this corapany has been exceptionally favor- 
able, having amounted, from 1905 to 1923, to 
but 30.14 per cent of the expected. Last year 
the premium income was $3,098,271, while the 
total income, $4,426,524, exceeded disburse- 
ments by $1,176,440. President H. S. Wilson 
and the other officers of this vigorous and con- 
servative company should feel gratified. 
Kansas Bill Would Stop Sales of Stock 

With Policy 

Topeka, Kan., February 21.—Bills intended 
to stop the operations of the stock-with-policy 
life insurance companies and prevent the al- 
leged scandals in stock sales have been intro- 
duced in the Kansas Legislature by the insur- 
ance committees of the House and Senate. The 
bills take away from the Kansas blue sky board 
the regulation of the stock sales of insurance 
companies only and placed complete jurisdic- 
tion of the organization of insurance companies 


in the hands of the insurance department. 


13 


Death of Job E. Hedges 
(Concluded from page 9) 


Presidents as its general counsel in 1918, Judge 
Hedges brought his broad experience from 
other fields. His fertility of mind was evi- 
denced by the way in which he entered upon 
his duties here, absorbing the legal details of 
a technical business and translating them into 
popular expression. He won an enviable place 
in the hearts of the life insurance men of the 
country by the sympathetic way in which he 
discussed the common problems of the business. 
He numbered among his numerous friends and 
admirers not only the members of this associa- 
tion, but also the executive officers of the 
companies of the American Life Convention, 
the members of the National Convention of 
Insurance Commissioners, the members of the 
National Association of Life Underwriters, 
and other insurance bodies. 

His unique and charming personality, his 
distinguished ability leave vacant in the life 
insurance world a place that will not be filled. 
His service to this association is not terminated 
with his passing, for from its annals the in- 
fluence of his far-seeing wisdom will never be 
erased. We mourn his departure. 


The following committee will represent the 
association at the funeral: Frederick L. Allen, 
general counsel, Mutual Life Insurance Com- 
pany of New York, New York; William 
3roSmith, vice-president, Travelers Insurance 
Company, Hartford, Conn.; Haley Fiske, presi- 
dent, Metropolitan Life Insurance Company, 
New York; Darwin P. Kingsley, president, 
New York Life Insurance Company, New 
York; E. E. Rhodes, vice-president, Mutual 
Benefit Life Insurance Company, Newark, 
N. J.; J. V. E. Westfall, vice-president, Equi- 
table Life Assurance Society, New York. 





American Life 
Reinsurance Co. 


OFFICES 


DALLAS 
HOME OFFICE BUILDING 


CHICAGO 
29 S. LA SALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
FRED D. STRUDELL, Vice-President 
MORTON BIGGER, Secretary 
W. SIMPSON, Medical Director 
BERT H. ZAHNER, Chicago Mgr. 
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DO THE MOVIES PAY? 


Yes—if the movie slides are the pulling kind 
supplied Hartford agents. 

Logan Duncan, Hartford agent at Mission, 
Texas, says: 


“Due to the increase in business which I have had, 
due largely to this slide, I have made arrangements 
with our local theatre for an advertisement to be 
shown for the period of one year.”’ 











VoLuME I 


LE ROY, OHIO 








Editorial 

THE JUNIOR BROADCASTER makes 
its initial appearance to the 
readers of this insurance journal 
as a small edition of the regular 
monthly publication of the Ohio 
Farmers Insurance Company. 

THE JUNIOR BROADCASTER hopes 
to bring to you regularly the 
news and views of the Company. 
We will be glad to know if it in- 
terests you. 





W. F. Kyle, director of the Ohio 
Farmers, is also a vice-president 
of the Cleveland Trust Company, 
Cleveland, Ohio. 





The Seventy-seventh Annual 
Meeting of the Ohio Farmers In- 
surance Company and the Thirty- 
fourth Annual Meeting of the 
Ohio Agents Association was 
held at LeRoy on January 20 





jand 21. Over 200 agents were 
|present and they were almost 
unanimous in declaring it the 
best meeting they had ever at- 
tended. 

Agent S. A. Lockwood, Free- 
hold, New Jersey, gave a very 
interesting address when he ac- 
cepted the Ivy Trophy, won by 
the New Jersey Association of 
Ohio Farmers Agents for the 
year 1925. Director A. I. Vorys 
made the presentation address, 





D. W. Crane, secretary of the 
Ohio Farmers, has _ requested 
agents not to write leakage in- 
surance on pocket flasks. 





Ohio agenis of the Company 
have the services of D. P. Ely, 
expert inspection engineer, who 
was formerly with the Ohio In- 
spection Bureau. 




















Just the Book you have been Waiting for 





AN EDUCATIONAL TREATISE FOR 
FIRE INSURANCE STUDENTS 


Building Construction 


As Applied to 


FIRE INSURANCE 


The Hartford’s agency helps, tying up with the 
Hartford’s national advertising, make a strong 
business-getting combination. 

Are you interested in some phase of the 
Hartford Service? 


HARTFORD FIRE 


INSURANCE COMPANY 





Hartford, Conn. 
The Hartford Fire Insurance Company and 
the Hartford Accident and Indemnity Com- 
pany write practically every form of insur- 
ance except life 














Embracing Lectures by 
CHARLES C. DOMINGE 
Before Classes of the 
Insurance Institute of America 
also 
INSPECTING FOR FIRE INSURANCE PURPOSES 
Including Valuable Suggestions by 
WALTER O. LINCOLN 
Messrs. Dominge and Lincoln are authors of the standard publication 


Fire Insurance Inspection and Underwriting, and are members of the Na- 
tional Fire Protection Association. 


Im paper cover........ eee ee eee ee cece cees 
Bek CIGEEs BIORIG 6566.5 co. scsa:s-s00. se tsceein nse $1.50 


Liberal Discounts in wholesale quantities 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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Fire Insurance 
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R. C. CHRISTOPHER CHOSEN 


—— 


R. Hill Stewart Appoints Successor 
; to Charles H- Post 





HAS BEEN ASSISTANT U. S. MANAGER 


New Assistant Will Be R. H. Clark— 
Brought to Home Office More Than 
Year Ago as Executive Special 


General Manager R. Hill 
Caledonian Insurance Company of Edinburgh, 


Stewart of the 


who recently arrived in this country to choose 
a successor to the late Charles H. Post, an- 
nounces the appointment of R. C. Christopher 
as United States manager, and the appointment 
of Robert R. Clark as assistant United States 
manager to fill the vacancy caused by the pro- 
motion of Mr. Christopher. 

Mr. Christopher has served the Caledonian 
as assistant manager for nearly twenty years 
and previous to that he was general agent in 
the middle department. At the time he was 
called to the home office he was president of 
the Underwriters Association of the middle 
department. Mr. Christopher was born in New 
York city and received his education in the pub- 
His initial period in 
with the 


lic school of that city. 
the fire insurance business was 
Niagara Fire Insurance Company in the role 
of general agent. Two years after his appoint- 
ment in 1892, the Caledonian entered the United 
States under the management of the Niagara, 
of which Mr. Post was then the assistant sec- 
During the following years Mr. Chris- 
topher served as.agent for both organizations 
and at the separation, when Mr. Post became 
United States manager for the former, he de- 
cided to join him in his venture. The appoint- 
ment of Mr. Christopher was a most auspicious 


retary. 


one. He is well acquainted with the compa- 
nies’ agents and business from one end of the 
country to the other, and the policy so success- 
fully followed by the company for these many 
years will remain unchanged except where nec- 
essary to adapt it to new developments of the 
business. 

Mr. Clark, the new assistant manager, has 
heen executive general agent at the home office 
for the past year or more, having been ad- 
vanced from the position of general agent for 
New England, which post he held for ten years. 
At the time of his withdrawal to the home of- 
fice it was generally known that Mr. Post was 
Preparing him for executive responsibilities. 
Mr. Clark entered the insurance business with 
the agency of William A. Muller & Co., of 
Boston, where he received such excellent school- 
ing that the Newark Fire Insurance Company 
appointed him special agent in its New Eng- 
land field. 


connected 


From that organization he became 
with the Caledonian. He 
thorough knowledge of his work and the gift 
of personality. 


has a 


As Mr. Stewart's purpose in this country 
has been accomplished he expects to sail for 
home on the Berengaria Saturday. 


G. F. Hayden Made Assistant Secretary 

Just subsequent to the directors’ meeting of 
the America Fore fleet of companies, last week, 
Ernest Sturm, chairman of the _ board, 
annonnced the election of George F. Hayden 
as assistant secretary of all the companies in 
the group. 

Mr. Hayden is in charge of the railroad and 
traction department and in addition has super- 
conflagration liability of the com- 
His title has 


vised the 
panies throughout the country. 
been that of consulting engineer. 
He is a graduate of the Armour Institute of 
Technology in Chicago, with a degree in elec- 
trical After his graduation he 
entered the insurance business by accepting a 
position with the Chicago Board of Fire Un- 
derwriters. In 1909 after making one or two 
changes in the interim he joined the Continental 
as engineer. He was later made chief engineer 
of all the America Fore companies, in charge 
of their sprinkler business, and in 1917 was 
appointed consulting engineer. Later in 1920 
Mr. Hayden was placed in charge of the rail- 


engineering. 


road and traction department, where he re- 
mained until his present Mr. 
Hayden has an enviable reputation as to his 
knowledge on the railroad business and tech- 
nical subjects and merits well his advancement. 


promotion. 


Commercial Union Appointments 

The Commercial Union Assurance Company, 
Ltd., of London, announces the following ap- 
pointments within its New England agencies: 
Agent W. T. Furness will assume 
jurisdiction over Boston, the Boston metro- 
politan district and the State of Rhode Island; 
A. A. Cairns has been appointed special agent 
for the Palatine and the Union Assurance for 
the State of Massachusetts, exclusive of the 
Boston metropolitan district; Special Agent H. 
W. Griffin, who has in the past supervised the 
business of the group in Western Massachu- 
setts, is assigned to the entire State of Massa- 
chusetts for the Commercial Union and the 
Commercial Union Fire of New York. 


General 


R. P. Barbour Receives Gift from North 
British and Mercantile Field Men 
The Western department field men of the 
North British and Mercantile Insurance Com- 
pany and its affiliated companies, last week, 
sent a handsome Oriental rug to Robert P. 
Barbour, who recently resigned as assistant 
manager of the North British, in charge of 
the Western department, to become a member 
of the firm of Fred S. James & Company, New 

York city. 
and Chemical Club Will 
National Board Building 
The Drug and Chemical Club, for some years 
located on the two upper stories of the roo 
William street building, will move to the top 
floors of the National Board of Fire Under- 
writers building when its erection on the north- 
west corner of John and Gold streets is com- 
pleted in 1926. It is estimated that more than 
half of the members of the Drug and Chemical 
Club are insurance men. 


15 


Drug Move to 


WILL TAKE UP MILWAUKEE 
RESOLUTION 
Maryland Agents Will Vote to Support 
National Association To-day 
Bartimore, Mp., February 24.—After months 
of deliberation the Maryland Association of In- 
surance Agents will take up to-day for final 
action a resolution expressing its attitude to- 
ward the Milwaukee declaration. Last fall, at 
a county meeting, the issue was passed up to 
the annual meeting in Baltimore city. In order 
that all should know exactly what was being 
voted it was arranged that the resolution be 


sent out in advance. The text, referring to this 


subject, follows: 


Resolved, That the Maryland Association of 
Insurance Agents does endorse the Milwaukee 
resolution adopted by the National Association 
of Insurance Agents at its annual convention 
in Milwaukee, September, 1924. 

The association will also take up bank agen- 
cies. Of this an emphatic resolution will come 
up for action. 

Resolved, That the Maryland Association of 
Insurance Agents opposes the further extension 
of bank agencies, and that a bank agency is 
hereby construed as any individual, co-partner- 
ship or corporation conducting an insurance 
agency owned wholly or in part by a bank or 
trust company or an executive officer of em- 
ployee of any bank or trust company, and fur- 
ther, that it is inconsistent and undesirable for 
any member of the Maryland Association of 
Insurance Agents to represent any company 
which shall hereafter appoint as representative 
er agent any such bank or trust company or 
trust company or bank or trust company execu- 
tive or employee as is described in this resolu- 
tion. 

Resolved, That the Maryland Association of 
Insurance Agents is opposed to any further ex- 
tension of underwriters’ annexes in Maryland: 
and is further opposed to the replacement of 
any existing underwriters’ annexes which have 
been retired or resigned: and that it is incon- 
sistent and undesirable for any member of the 
association to represent any company or its 
annexes whch may hereafter be in violation of 
this resolution. 

Resolved, That the Maryland Association of 
Insurance Agents condemns the practice ot 
dual representation as being undesirable and all 
companies and agencies are hereby called upon 
to abolish existing dual agencies and to declare 
for either stock or mutual representation, but 
not for both. 

Resolved, That the Maryland Association op- 
poses the practice of companies represented in 
Baltimore through members of the Baltimore 
board operating outside of Baltimore as non- 
members of the middle department and vice 
versa. 

ALBANY LEGISLATION 
Work Being Speeded Up—Several Hear- 
ings Announced 

Arpany, N. Y., February 24.—With sine die 
legislative adjournment probable around the 
last of March, noticeable expedition is now ob- 
servable in both Senate and House in the han- 
dling of insurance measures, as well as work- 
men’s compensation bills. 

Both Senate and House committees have re- 
ported out favorably the Hewitt, Hutchinson 
bill providing for the purchase of equipment 
and supplies, etc., and for removing and dry- 
ing out water-soaked records of the liquida- 
tion bureau of the State Department of In- 


(Continued on page 39) 
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UNDERWRITERS, AGENTS AND ADJUSTERS 


eo, Fire 

ROSSIA INSURANCE COMPANY me 
OF AMERICA eas 

THE FIRE REASSURANCE COMPANY oo 
OF NEW YORK : | = 

AMERICAN FIRE INSURANCE CORPORATION Var 
OF NEW YORK — 

UNION RESERVE INSURANCE COMPANY nis 
OF NEW YORK sit 
REINSURANCE a 

HARTFORD CONN. Ca, 
SOUND, SOLID AND SUCCESSFUL | A HANDY GUIDE FOR AUTOMOBILE INSURANCE | 


NEW HAMPSHIRE | || 
FIRE | AUTOMOBILE 


INSURANCE Co. INSURANCE 


QMANCHESTER. N. Ff) | Rv AMBROSE RYDER 
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An Expert Automobile Insurance Underwriter 





A New, Complete, Standard 1 reatise 


Ideal for Beginners 
A Handy Reference Work for Officials, \ 
Agents and Brokers 


This excellent reference and text book is written, in non- 
| technical language, by the former manager of the Automobile 
Department of the National Bureau of Casualty and Surety 
| Underwriters, who is now manager of the Automobile Depart- 
| ment of the United States Branch of the General Accident, 
Fire and Life Assurance Corporation. He is eminently quali- 
fied, by ability and experience, to produce so helpful and prac- 
tical a book, having participated in the formulation of rules, 
the making of rates and the establishment of practices in 
automobile insurance, now in vogue throughout the United 
States. 





FIFTY-FOURTH 
PROGRESSIVE ANNUAL STATEMENT 


danuary |, 1924 
Cash Capital $° 2.000,000,00 "cen | 


| 

Assets 11.275,626.67 | | 

Liabilities.except Capital 5,873.397.23 | THE SPECTATOR COMPANY | | 
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Surplus to Policyholders 5,402.229.44 CHICAGO Publishers NEW YORK 
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COMMISSIONERS WILL NOT HOLD 

SPRING MEETING 

Fire Insurance Committee Will Gather in 
New York March 16 

Colonel Joseph Button, Insurance Commis- 

sioner of Virginia, secretary of the National 

Convention of Insurance Commissioners and 

chairman of its committee on fire insurance, has 

announced to its members that there will be no 

meeting of the convention 


customary 
this year. However, he declares, that all Com- 


missioners are invited to attend the gathering 
of the fire insurance committee on March 16 


in New York His notification is as fol- 


lows: 

The committee on fire insurance will meet 
at the Hotel Astor, New York city, on Monday, 
March 16, 1925, at 10 a. m., to consider various 
pending matters. The full committee will meet 
at the appointed time and then hearings by sub- 
committees will be so arranged that ‘there will 
he no conflict, thereby enabling all of the Com- 
missioners to hear the discussions on each sub- 
ject. Messrs. McMurray, Indiana; Wade, North 

Carolina, and McCulloch, Pennsylvania, con- 
ak the sub-committee on “Conflagration 
Hazard.” The sub-committee on ‘Method of 
Computing Underwriting Profits” is composed 


spring 


city. 


of Dunham, Connecticut; Wells, Minnesota: 
Beha, New York: Monk, Massachusetts, and 
Conn, Ohio, the last named having been ap- 


pointed on the committee to succeed Bullion, 
Arkansas, resigned. 

The committee will also consider the question 
of a uniform rating law and contingent commis- 
sions. Each of these questions is of interest 
to every Commissioner and, in view of the fact 
that there will be no spring meeting of the 
convention, each Commissioner is invited to at- 
tend this meeting whether a member of the 
committee or not. 





“Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 


Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 





Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital.......... $ 1,000,000 


Surplus to Policy 
Holders....... 


MR i. oo ok cu 


1,752,290 
4,543,938 











EXTRACTS FROM STATEMENTS OF FIRE AND MARINE 
INSURANCE COMPANIES 

Supplemental to lists published in Taz Spectator in recent issues . 

Surplus to 






































Dec. Policy- 
Nameand LocationofCompany 31 Assets holders 
Agricultural, Watertown, N. Y. {1924 8,779,801 3,141,262 
1923 8,296, 361 3,033,298 
American, Newark, N. J....... 1924 22,252,5 7,683,818 
1923 20,912,008 6,782,635 
American & Foreign, New York {1924 3,376,172 2,808,931 
1923 3,123,019 2,573,682 
American Nat'l Fire, Columbus {1924 1,113,498 750,686 
1923 994,257 717,096 
American Union, New York.... {1924 1,450,543 1,276,942 
1923 1,289,876 708,926 
Atlas Assurance Co., London... {1924 6,379,043 2,127,815 
\ 1923 1,515,448 
Atwood Fire, New York....... {192 24 35 783,601 
1923 $40,452 741,519 
Baltica, Copenhagen, Denmark. {19% 24 2,393,133 956,40¢ 
1923 9'390,656 850,589 
Buffalo, Buffalo, N. Y......... (1924 4,651,074 2,861.517 
\1923 4,489,292 2,868,373 
Camden Fire, Camden, N. J... {1924 9,215, ro 3,707,665 
\1923 4 3,506,430 
Carolina, Wilmington, N. C.... {1924 1,273,236 1,077,472 
\ 1923 183, 760 140,511 
Central Fire, Baltimore, Md... {1924 2,855,405 1,864,356 
\1923 2,509,121 1,734,783 
City of New York, New York.. {1924 4,509,904 1,994,651 
1923 4,211,334 1,732,943 
Columbia, Jersey City, N. J... (ea 2,420,028 1,434,538 
11923 2,178,085 1,189,855 
Commonwealth Fire, N. Y..... {1924 5,815,615 2,436,024 
\ 1923 5,210,595 1,988,034 
County, Philadelphia. ...... {1924 1,941,968 1,006,070 
\1923 1,834,360 940,624 
Druggists Mut. Fire, Mitchell, {1924 36,004 12,277 
SS | aay ae rer ore \1923 8,754 
Eastern Fire, Atlantic City.... {1924 400,176 
\ 1923 365,508 
Employers’ Fire, Boston, Mass. {1924 1,914,614 
1923 53 1,962,947 
Equitable Fire, Charleston..... 1924 1. ‘078,830 786,247 
1923 1,021,879 696,725 
Farmers. Cedar Rapids, Ia..... {1924 2,158,174 1,316,403 
11923 2,094,382 1,165,169 
Fidelity Union Fire, Dallas... . {1038 847,859 430,816 
1923 745,795 437,209 
Fire Association of Philadelphia {1924 20,504,644 10,171,218 
1923 16,569,962 6,072,419 
Franklin Fire, Philadelphia. . . +994 9,060,789 3,835,646 
\1923 8,251,534 3,182,306 
Gua State Fire, Portsmouth, { 1924 2,456,140 1,104,519 
ee 1923 9; 53: 1,048,7 16 
aedes ire Dealers Mut., Wis.. {1934 1,855,971 327, 
\1923 1.610.179 
Harmonia Fire, Buffalo....... { {1924 644,633 
{ 1923 536,222 
Lumber Mutual, Boston....... {1924 7 
\ 1923 
Massachusetts F. & M., Boston [1924 
11923 
Mercantile Ins. Co., New York. {i033 
1023 
Merchz - & Mfrs. Mut., Mans- {1924 
| ea rere ee 11923 
Millers Miia al Fire, Alton, Ill. bes 
Nat’l Automobile, Los Angeles. {1924 
1923 5,226 
National Liberty, New York... {1924 5, 503, 663 
\1923 4,502,893 
Newark Fire, Newark, N. J.... {1924 2,241,180 
1923 3 
New Brunswick Fire, New {1924 530,639 
Brunswick, } . (1923 380,724 
New York State . Fire, Albany.. 1924 383,003 
11923 140,504 
North British & Mercantile, {1924 5,785,187 
Bondoc... 22i.03 «<5 \1923 5 190, 30 
Northwestern Nat’l, Milwaukee {1924 
\192 3, 
Pennsylvania Fire, Philadelphia {1924 5, 296 
11923 11. 931, "189 4,537,053 
Peoples Fire, Frederick, Md.... {1924 487,090 283,089 
1923 , 458,366 271,422 
Peoples Nat'l Fire, Philadelphia {1924 2,576,476 1,272,099 
11923 > $01,351 1,199,603 
Phoenix Assurance, London.... {1924 7,499,441 2,793,007 
1923 7,303,058 2,460 843 
Pittsburgh Fire, Pittsburgh.... {1924 361,463 350,259 
\ 1923 357,919 347,431 
Potomae Fire, Washington.... {1924 1,279,867 616,466 
11923 1,166,533 55: ; 
Queen of America, N. Y....... 1924 19:442'403 
1923 18,307,514 
Reliable, Dayton, O........... 1,351,924 
1,289,834 
Retailers Fire Oklahoma C ity, 486,313 
Okla Biome genders 452.664 
Richn scaabie NOS eg es 2,189,801 
1,996,009 ‘O54. ‘480 
Safeguard, New York......... 92 1.668.511 929,683 
1923 1,504,314 826,166 
Savannah Fire, Savannah..... {1924 476,078 302,865 
1923 589,843 283,992 
Southern Mutual, Athens,Ga... {1924 1 310,016 1,030,131 
1923 ot 218, 663 947,232 
St. Paul F. & M., . Paul, {1924 10,546,748 
NS oko whatdawsewenels 11923 10,086,446 
State, Ltd., Liverpool saaedes J1924 586,444 
| 1923 
Svea Fire & Life, Gothenburg.. {1924 
\ 1923 
Underwriters Fire, Concord, {1924 
Ser reer rer ere 1923 
Vic tory, Philadelphia {1924 





Fire Insurance 








EASTERN UNION HOLDS MEETING 
Adopts Memorial Resolution on Charles H. 
Post 

The regular meeting of the Eastern Union 
was held last Thursday at its headquarters at 
135 William street, New York city, with Vice- 
President Ralph B. Ives, president of the A£tna 
Insurance Comany, presiding. The session 
was excellently attended and had as its guest 
Walter D. Williams, vice-president of the 
Security Insurance Company of New Haven. 

A. R. Monroe, former president of the New- 
ark Fire Insurance Company, and who was re- 
cently honored by the Knights and Esquires 
of the New York Round Table, of which a full 
account appeared in THE Spectator for Feb- 
ruary 12, tendered his resignation through the 
membership committee and was unanimously 
elected to an honorary membership. Thomas 
L. Farquhar, who succeeded Mr. Monroe as 
president, was made a member of record for 
the Newark Fire in the latter’s place. C. W. 
president of the Columbia Insurance 
Company of Dayton, Ohio, was also appointed 
member of that 
Throughout the entire meeting only reports of 
progress and routine matters were transacted. 

The committee appointed to draft a resolu- 
tion on the death of Charles H. Post, late 
United States manager of the Caledonian In- 
surance Company, presented a memorial which 
was unanimously adopted by a rising vote. We 
quote in part: 


jailey, 


record for organization. 


After it had been decided to remove the head- 
quarters of the Caledonian and Caledonian- 
American from New York to Hartford the un- 
dertaking was begun and carried through by 
Mr. Post with the flair and zest of a young 
man embarking upon a most promising adven- 
ture. He liked his new environment from the 
first and, as was to have been expected, he 
made many pleasant acquaintances and not a 
few new friends in Hartford. 

Sound intelligence, great industry, a thorough 
training, consideration for others and a charm 
of face and manner together united in making 
our friend and associate a figure of prominence 
and importance wherever he went. 





S. E. U. A. Holds Conference With Non- 
Affiliated Companies 

At a meeting this week of the South-Fast- 
ern Underwriters Association and a group of 
non-affiliated companies represented by a com- 
mittee, the negotiations conceived with the pur- 
pose of bringing the non-affiliated organizations 
into the association were well advanced. Sortne 
of the differences are understood to have been 
ironed out and the prospects of the two parties 
agreement to be 
30th constituents, being of 


toward reaching an seemed 
greatly improved. 
the opinion that the negotiations are at a stage 
where publicity would harm rather than help 
statement 


them, have agreed to postpone any 


to the press until a more opportune time. 











11923 717.925 

Vulcan, New York............ 1924 356,386 
\ 1923 343,109 

Washington Assur.Corp.of N.Y. 1924 395,748 
Wheeling Fire, Wheeling. ..... {1924 360,061 
923 344,126 

Wisconsin Automobile Mut., {1924 43,197 
fe ETERS ERI \1923 202, 485 39,175 
World Auxiliary, London...... {1924 781,082 423,849 
\ 1923 754,484 382,834 

World F. & M., Hartford...... 1924 2,302,308 1,904,494 
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THE LONDON & LANCASHIRE 


| INSURANCE COMPANY, Ltd. 














57 and 59 William Street 


oc meme 


A. G. McILWAINE, Jr., Manager 


THE bn OF LONDON, ENGLAND «+ 
Me) tole), Fay 
LANCASHIRE 
INSURANCE CO. New York Department: 
LTD. 
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WANTED 


State and District Managers in Ohio, Virginia, Kentucky, 
Maryland and West Virginia. 
Over 118% Solvent 
Legal Reserve—American Experience Table 
Waiver of Premium Clause 
Monthly Income 
Fraternal Benefits 
Organized October 27, 1868. 


GRAND LODGE A. O. U. W. 
OF WEST VIRGINIA 


1119=1121 Chapline Street Wheeling, W. Va. 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


lowa State Traveling Men’s Association 


“Oldest and Best’’ 


EVERY INSURANCE MAN 
STR 








Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


insurance to May I, 1925, for $2.00 


Write tor Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, 10Wa 


























INSURANCE GENERAL CASUALTY 


and SURETY INSURANCE 
Workmen’s Compensation, Automobile 
Health, Accident, Plate Glass, Res- 


idence, Burglary, etc. 
Fidelity and Surety Bonds. 


GENERAL CASUALTY & SURETY(CO. 


ELMER H. DEARTH, President 
606 Woodward Ave., Cor. Congress, Detroit, Mich. 




















(reneral ccident 


FIRE AND LIFE 


ga ASSURANCE CORPORATION, Ltd. 









ee RICHA2DSON, United States Manager 


~, 

Y 
A GENERAL BUILDING, 4TH & WALNUT STS. 
PHILADELPHIA 














LOYAL TO FRIENDS AND TO LOYAL AGENTS LOYAL 
Organized 1855 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK, NEW JERSEY 
JANUARY 1, 1924 
Capital, $2,250,000.00. Net Surplus, $4,251,619.22 
Surplus to Policyholders, $6,501,619.22 
Assets, $14,683,598.32 Liabilities, $8,181,979.10 
NEAL BASSETT, President 


JOHN KAY, Vice President WAITE BLIVEN, Vice Pres. 
A. H. HASSINGER, Secretary WELLS T. BASSETT, Sect. 




















Great American 
Insurance Company 


—- NewYork 


Your Your 
Company INCORPORATED - 1872 Company 
STATEMENT JANUARY 1, 1924 
CAPITAL 


$12,500,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


21,.316,680.16 


T SURPLU 


12,465,360.86 
46,282,041.02 


LOSSES PAID POLICY HOLDERS 


$154,469,515.82 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$24,965,360.86 


Home Oifice, One Liberty Street 
New York City 


WESTERN DEPARTMENT PACIFIG DEPARTMENT 
G. R. STREET, Vice-President GEORGE H. TYSON, Gen’l Agent 
W. L. LERCH, Manager 210 Sansome Street 

76 West Monroe St., Chicago, Il. San Francisco, California 


BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 
NEW YORK—Wm. H. McGee & Co., General Agents, 15 William Street 
SAN FRANGCISCO—George L. West, Manager, 220 Sansome Street 
CHICAGO—Wm. H. McGee & Co., Gen’! Agts., Insurance Exchange Bld¢- 
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NEW YORK SURVEYS 

The Institute.—The indications are, and 
these were brought out, not only at the meet- 
ing of the board of governors, held at the 
Lawyers Club on Tuesday, the 24th instant, 
but in other ways, that the educational idea is 
catching on. As an example of this the Glens 
Falls 
establishing a study group, and that is going 
there 


Insurance Company is interested in 


forward actively. In addition are a 
group of young men who have been meeting at 
juncheon together in a nearby city, and have 
taken up the question of forming an insurance 
society. This case also is to go forward very 
quickly. 
tional movement. 

The Binder.—It is interesting to note that 


the supreme court has just passed on a case 


The signs all point to a real educa- 


involving a binder. Curiously enough, although 
millions of binders have been issued, very few 
cases have ever gone to the courts involving 
In the last 


force, 


a binder. decision, the insurance 


was held as in and, according to the 


brief statement, the decision appears to be in 


line with the facts. There is another advan- 
tage in this also, in that it helps to clarify the 
position of the binder. 

Where Statistics Fail.—The report for fifty 
vears of a fire patrol shows that in that period 
of time the patrol had responded to 43.770 
times; had spread covers 89742: had done duty 
f Statistics like the 


for 29,920 hours. 
aggregate are impressive, but where they fail 


this in 
is that they do not convey any idea, and_per- 
haps it is not possible to do so of the value 
of the service, that’ is, how much property was 
saved because of the efforts of the fire patrol. 
That is the kind of information or. statistics 
we need to back up this sort of tabulation. The 
figures in question are from the Underwriters 
Fire Patrol of San Francisco, the fiftieth an- 
nual report for the year ending December oN 
1924. 


BOSTON AND VICINITY 
Leading Agencies Listed.—The ten 
agencies receiving the largest amount of fire 


Premiums for metropolitan Boston business 


| ee 1 
aquring ti 


1e last six months of 1924, as compiled 
from the company returns issued by the Boston 
Pretective Department, with the amounts re- 
ceived, are as follows: 
Co., $328,032; John C. Paige & Co., $315,453; 
Rk. A. Boit & Co., $254,862; Kaler, Carney 
Liffler & Co., $241,323; Field & Cowles, $238,- 
971; Dewick & Flanders, $217,507; Hinckley & 
Woods, $170,615; R. S. Hoffman & Co., $169,- 
O’Brion, Russell & Co., $169,027; Cyrus 
Brewer & Co., $140,669. With the exception 
of Kaler, Carney, Liffler & Co. and Dewick & 


Gilmour, Rothery & 


207° 
307; 


landers these agencies all showed a decrease 
in these premiums from those received in 1923 
during a corresponding period. 

Sentinel Fire Starting.—The Sentinel ‘Fire 
Insurance Co., Springfield, Mass., with a cap- 
ital of $500,000 and surplus of like amount has 
license to do fire, 


obtained a Massachusetts 


marin2 and sprinkler leakage. 


Crum & Forster’s Companies Show Big 
Increases 

The one hundred and first annual statement 
of the United States Fire Insurance Company 
of New York demonstrates that last year was 
an excellent one for that staunch old company. 
\mong the company’s increases were one of 
$1,374,909 in net premiums; one of $1,507,226 
in unearned premium reserve; a gain of $3,155,- 
470 in assets, and an increase of $959,677 in 
surplus to policyholders. The 


aggregating 


company now 


possesses resources $21,779,088, 
with a surplus to policyholders of $7,762,419, 
including $2,000,000 capital. 

The North River Insurance Company, in its 
one hundred and third annual statement, shows 
$14,907,925 
holders of $5,240,388, including $2,000,000 capi- 
tal. These figures represent an increase of 


$2,584,526 


of assets, and a surplus to policy- 


in assets, and $657,405 in surplus. 
The net premiums last year were $1,462,000 
greater than in 1923, and the unearned pre- 
mium reserve increased $1,200,000. 

It is apparent from these figures that these 
strong companies under the capable manage- 
ment of Crum & Forster, New York, experi- 
enced a very profitable year in 1924. 


WILL HOLD TO RULES 
Thirty-One Companies Will Support Fire 
Rating Organization Despite Decision 


At a meeting of the representatives of the 
thirty-one companies which successfully under- 
took resistance to the contention of the Super- 


intendent of Insurance of the State of New 


York, that the New York Fire Rating Organi- 
zation had the power to regulate commissions, 
brokerages and number of agents, held at the 
office of Gilman & Unger, their attorneys, 120 
Broadway, New York city, on February 19, 
1925, the following resolution was unanimously 
adopted : 


Whereas, a difference of opinion arose be- 
tween the New York Fire Insurance Rating 
Organization and thirty-one fire insurance com- 
panies doing business in the State of New York 
as to whether the Rating Organization had the 
power to limit commissions, brokerages, and 
number of agents; and 

Whereas, the thirty-one companies were and 
are agreeable to the continuance of the existing 
rules on those subjects, as a voluntary rule of 
conduct, but disputed the power of the Rating 
Organization to make or enforce any rules on 
these subjects; and 

Whereas, in litigation instituted by the thirty- 
one companies the Court of Appeals of the State 
of New York has held that the Rating Organi- 
zation has not the power to make or enforce 
rules affecting commissions, brokerages and 
number of agents; and 

Whereas, it is the desire of the thirty-one 
companies to see that a policy of co-operation 
and harmony is adopted by the Rating Organi- 
zation and the fire insurance companies doing 
business in New York State, and in the opinion 
of the thirtv-one companies it is deemed ad- 
visable for the companies to abide by and swp- 
port the existing rules of the Rating Organiza- 
tion, 

Now. therefore, it is 

Resolved, that the said thirty-one companies 
while recognizing that the Rating Organization 
has no jurisdiction over these matters, volun- 
tarily state that they will co-operate for these 
companies and any others in which they have 
an interest, in the carrying out of the rules and 
regulations heretofore adopted by the New 
York Fire Insurance Rating Organization. 


H. L’Estrange Malone, who represents the Globe 
and Rutgers Fire Insurance Company of New York 
in London, arrived at the Biltmore hotel, New Mork. 
last week. His stay is not expected to extend beyond 
ten days. 
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The Insurance Sellegram is published in THE SPECTATOR in this form for the use of Companies and General Agents. Permission to copy ané 


circulate it among their Agency Forces, as their own sales letter or house organ, will be granted upon request. 
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To Our Agency Force: 
MAKING FRIENDS IS THE VERY FINEST THING IN LIFE. 


It is also one of the BIGGEST THINGS IN BUSINESS. The QUALITIES that 
make friendships for a BUSINESS are just about the SAME as those that 
make friends for a MAN. BOTH MUST BE WORTH WHILE IF THEY MAKE AND 
RETAIN FRIENDS. 


It is with MORE than a good deal of SATISFACTION that we find our 
Company is MAKING NEW FRIENDS AND KEEPING OLD ONES. 


IT IS A PLEASURE TO EXPRESS OUR APPRECIATION TO YOU FOR YOUR PART IN 
THIS MUCH TO BE DESIRED AND NECESSARY ACCOMPLISHMENT. 


BUT LET'S KEEP GOING; making MORE friends and doing MORE business. 


Naturally the WAY to make friends is to GET acquainted. To get ac- 
quainted we MUST call on people; we MUST know everybody and MAKE 
EVERYBODY like us and we MUST TRY to like everybody. LIKE BEGETS 
LIKE. We CAN'T expect people to like us UNLESS we like them. 


To KNOW everybody we must KEEP HUSTLING. A GOOD INSURANCE AGENT 
MAKES HIS LIVING WITH HIS LEGS. 


It was Thomas A. Edison, I think, who said that "GENIUS WAS 54 
INSPIRATION AND 95% PERSPIRATION." 


That same statement applies with EQUAL TRUTH to salesmanship. As 
a general proposition any "common sense" Salesman will succeed if 
he calls on ENOUGH PEOPLE. 


"The law of average" will take care of him. If he sees EVERYBODY 
he's simply OBLIGED to make sales, so your "best bet" is to see 
everybody that has ANYTHING to insure. 


IF YOU'LL DO THAT, YOU'LL DO BUSINESS! 


Yours increasingly, 
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HE compulsory automobile insurance bill 
| which has just been presented in the Mich- 
igan Legislature brings up an angle of the 
problem that is certain to intrigue the interest 
The 
provides for compulsory insurance, it is true: 
but, at the same time, it permits a competitive 
State fund wherein the citizen may insure his 
The attitude taken toward 


of casualty company officials. measure 


car if he so desires. 
compulsory automobile insurance by some cas- 
ualty executives is that if such legislation is 
certain to be put in force, let it he with the 
proviso that a competitive State fund be estah- 
lished which will be similar to that now exist- 
ing in many localities with respect to work- 
men’s compensaton coverages. Compulsory in- 
surance without State indemnity can only lead 
to the ultimate formation of a monopolistic 
fund, is their contention. The companies can 
not sponsor compulsory security for the simple 
reason that the public will misunderstand the 
move and accuse them of greed for premiums. 
Neither can the companies oppose it, for then 
it will be said that they are blocking progress 
toward the better protection of those who may 
be injured in vehicular accidents, and there- 
fore are inimical to the theory of insurance 
itself. While it is generally admitted that, 
in order to be effective, compulsory automobile 
insurance must be nation-wide, it is also con- 
ceded that actual legislation of this character 
is not far distant. If it must come, and the 
majority seem to feel that it will, many com- 
pany officers, either openly or tacitly, believe 
that the simultaneous existence of a competi- 
tive State fund will remove the monopolistic 
threat and at the same time leave the door 
open to a remarkable 
insurance writings. 


increase in automobile 


HARLES EVANS HUGHES, 

Secretary of State, is one of the foremost 
diplomats and this country. 
Always keenly analytical, his opinions have 
merited the respectful hearing they have re- 
ceived. At the annual dinner of the Vaughan 
Class of the Calvary Baptist Church, held in 
Washington, D. C Mr. Hughes 


retiring 


statesmen of 


.. last week, 


made an address wherein he outlined the essen- 
tials of character and integrity. His remarks 
were general, but they may well become the 
code of insurance men all over the nation, for 
he stated that the ideal personality possessed 
“faith without credulity, conviction without 
bigotry, charity without condescension, cour- 


WHAT THE PUBLIC EXPECTS 

The task of watching over insurance af- 
perhaps, 
more dificult in New York State than else- 
where for the simple 
that the major ity of the, big 


fairs is not an easy one. It is, 


reason 








American ca \rriers NOU 
have their ho me offices in 
that locality. As Superin- 
tendent of In surance for 
New York, Hon. James 


A. Beha has earned the deserved respect of 
both companies and policyholders. He has 
really tried to visualize insurance from 
each of its manifold angles, and has con- 
sistently striven to be just and impartial in 
all his dealings. 

When interviewed by a representative of 
THE Spectator on the subject of what the 
public expects from casualty and surety in- 


stitutions, Superintendent Beha made the 
following brief but pointed reply: 
“The public expects the casualty and 


surety companies to give the broadest pos- 
sible protection in their policies and bonds. 
It expects such insurance at the lowest cost 
compatible with good underwriting. It ex- 
pects fair treatment and quick settlement of 
honest claims; and it expects the companies 
to develop adequate coverages for safeguard- 
ing against new hasards as they may arise. 
I aim glad to say that I believe the casualty 
and surety companies now operating in New 
York State are rendering comprehensive 
service, and are meeting every legitimate 
need of the insuring public.” 








age without pugnacity, self-respect without 


vanity, humility without obsequiousness, and 


love of humanity without sentimentality.” 


Cras ab ea companies are sometimes com- 
pelled to attach peculiar items and mate- 
rials in order to protect their interests. Two 
pianos, five saxophones and 8000 law books 
were among the effects of Mayor N. Demarest 
Hackensack, N. J. They were 
the United States Fidelity and 
Jaltimore, Md., last week, 


Camptell of 
attached by 
Guaranty Company, 
as security to cover $5000 lost when the In- 
dustrial Building Association of 
Hackensack divulged a shortage in its accounts. 
Mayor Campbell was secretary of the Associa- 
tion. To company officials such incidents are 
part of the every-day work; but the public 
finds them often amusing and occasionally in- 


and Loan 


structive. 


2I 





QUITS SURETY ASSOCIA= 
TION 


Metropolitan Casualty Resigns Rather 
Than Withdraw Reduction Rider 
COMPANY RESENTS ATTEMPTED 

INTERFERENCE 
President J. Scofield Rowe Is Firmly Con- 
vinced of Justice of Merit Rating on 
Forgery Covers 
In its issue for February 19, THE SPECTATOR 
published the news that the Surety Association 
of America had voted to give the Metropolitan 

Casualty Insurance Company, New York, ten 

withdraw its merit rating 


days in which to 


rider on check alteration and forgery honds 
or resign from the association. The Metro- 
politan Casualty has now chosen the latter 


course, and has relinquished its membership in 
the organization rather than abide by what it 
apparently considers an unreasonable demand. 
Insurance men will recall that the policy rider, 
vhose terms led to the present crisis, provided 
for rate reductions of from 5 to 25 per cent on 
forgery and check alteration covers issued to 
insureds who used certain classes of check- 
writing machines and “safety paper.” 

When the Metropolitan Casualty’s plan on 
forgery bond rating was first announced, it 
attracted considerable attention not only from 
men in the insurance business, but also from 
bankers and policyholders. The company felt 
that in introducing the move it was keeping 
pace with the well-defined insurance principle 
that special considerations in rates should be 
given to those who adopt measures designed 
to prevent losses. 

J. Scofield Rowe, president of the Metro- 
politan Casualty, is firmly convinced of the 
propriety and justice of his organization's plan 
with regard to forgery insurance, and believes 
that it fills a definite need as well as being in 
harmony with the ideal of fair-dealing with 
clients. 





Decries Compulsory Auto Insurance 


Curcaco, Int., February 21.—A clear case 
against compulsory automobile liability insur- 
ance was drawn by A. L. Kirkpatrick of the 
Casualty Information Clearing House, in an 
address before the Casualty Adjusters Asso- 
ciation, at its regular meeting at the Great 
Northern hotel here last Friday night. Mr. 
Kirkpatrick indicated that the need for such 
an alleged remedy was greatly exaggerated, 
and that its imposition would entail a tremend- 
ous burden on 18,000,000 car owners. 
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MICHIGAN AUTO BILL 


Compulsory Insurance Proposed by 
Senator Young 





POLICIES OR BONDS PERMITTED AS 
COVERAGE 





Measure Is Not Monopolistic, But Provides 
for Competitive State Fund 

LansinGc, Micu., February 20.—Carrving of 
$s0co worth of public liability insurance by 
every automobile owner in Michigan would be 
required, but no monopolistic State fund would 
be set up under the terms of a bill unexpectedly 
introduced in the Senate by Senator Frank L. 
Young of Lansing. 

Appearance of the measure has been fol- 
lowed by much comment and airing of highly 
divergent opinions. Leonard T. Hands, State 
Insurance Commissioner, appears to believe that 
compulsory insurance is something that eventu- 
ally will be required in this and other States, 
and he considers Senator Young’s bill to be 
among the least objectionable he has seen, al- 
though, without as yet thoroughly analyzing 
its provisions, he doubts that it is entirely “bul- 
let proof.” He plans, during the week, to go 
over every point in the rather lengthy bill, so 
for the time being he is reserving an opinion as 
1o whether its passage would be advisable. He 
does. however, prefer the Young bill to one 
tentatively planned by Senator James Quinland 
of Grand Rapids, which would incorporate a 
provision for a monopolistic State fund. 

Senator Young, in his measure, would dodge 
both of the principal objections voiced in this 
Vicinity to a compulsory insurance bill, namely, 
those of insurance interests, and those of the 
motorist who would see in mere compulsory 


insurance a “conspiracy” to gouge him at the 


expense of insurance companies. He does this 
through providing, in a brief final clause, that 
the State acc‘dert fund write instrance under 
the proposed act. As insurance companies have 
competed with the State fund in the workmen's 
compensation field so successfully that meas- 
ures are now afoot to put the State fund on a 
more actively competitive basis, it is contended 
that insurance interests should have nothing to 
fear in competition with the State in the auto- 


Mi st 


however, doubt the wisdom of compulsory in- 


motive insurance field. insurance men, 
surance hecause it marks another encroachment 
by the government upon a business which they 
contend is best handled without such interfer- 
ence. There is, however, at least one Michigan 
insurance company said to favor the Young 
measure as it stands. 

The insurance clause of the Young bill pro- 
vides that every owner or the person legally 
liable for injuries to persons or damage to 
property due to negligent driving of a motor 
vehicle registered in the State must. in order 
to continue to operate such machine on any 
road in the State, carry public liability insur- 
ance of not less than $5000 or else furnish an 
indemnity bond for the same amount, “running 
with 


to the people of the State of Michigan” 


two or more competent personal sureties or a 
This gives the op- 
tion of a policy or a bond to comply with the 
bill. 

One of the principal criticisms of the bill is 


surety company as surety. 


the provision for but $10,coo coverage for own- 
ers of a number of cars, it being pointed out 
that many large corporations own hundreds of 
machines and that proper protection to the pub- 
lic would be improbable under any single policy 
involving so many vehicles. 

Auto “Service’’ Organization Deserts 

Another one of the so-called motor “service” 
organizations in Chicago has passed from the 
scene, leaving a number of contract-holders 
who thought they had “insurance.” The Motor- 


—$———=_—_—=——~_ 
ee 


ists Automobile Association, Inc., which had 
occupied quarters in the Putnam building, has 
disappeared from that structure. 


Would Allow Mutuals to Adopt Standard 
Policy 

LansinG, Micu., February 19.—A bill to al- 
low Michigan mutual companies to adopt the 
Michigan standard policy was introduced re- 
cently in the upper house of the Michigan Leg- 
islature by Senator Augustus H. Gansser of 
Bay City, a former official of the defunct 
United States Mutual Automobile, whose af- 
fairs are now being wound up by the State In- 
surance Department. 
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holders. 
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firms. 


FIDELITY and DEPOSIT 
COMPANY 


BALTIMORE 


Fidelity and Surety Bonds and 


Burglary Insurance 








___ PREMIUM DEVELOPERS 


IDELITY Bonds—covering employees of banks, mer- 
industrial concerns; 
guaranteeing the successful completion of contracts; Bankers 
Blanket Bonds—furnishing all ’round protection for banks: 
Judicial Bonds—needed by Jawyers; Depository Bonds— 
covering deposits of public money. 


Residence Burglary, Theft and Larceny Insurance for house- 
Mercantile Open Stock Burglary Insurance for 
stores. Mercantile Safe Burglary Insurance for safe-owners. 
-aymaster Hold-up Insurance for con- 
tractors, manufacturers, merchants and others. 
Store Robbery Insurance for offices and stores. 
Forgery and Alteration Insurance for both individuals and 


The agent who is willing to study a little, plan a little and 
keep plugging, will find that all of the above bonds and 
policies can be sold in his community. 


Contract Bonds— 


Office and 
Check 


| Sp. 226 

PRODUCTION DEPARTMENT, 

\ FIDELITY & DEPOSIT COMPANY, 

| Baltimore, Md. 

| If you are not already adequately repre- 
' sented in this territory | will be glad to have 
| full information regarding an agency connec- 
j tion with your Company. 

| 

| SIGNED) ec cicw slave sraisiererseinerene stares asia mete 
| 
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WILL BREAK SILENCE 





New York Superintendent to Take 
Action on Acquisition Cost Rules 


LETTER TO GO TO COMMISSIONERS 
Suggestions for Concerted Attitude Are 
Embodied—Company Officials Will 
Also Receive Messages 
The recent acquisition cost conference, which 
was called by Insurance Superintendent James 
A. Beha, of New York, and which was sup- 
posed to be surrounded by so much secrecy, 
aroused no little speculation. It will be re- 
called that two resolutions were adopted at 
that meeting. One approved the existing 
acquisition cost rules, and the other called upon 
Superintendent Beha to lend his influence to 
the task of seeing that they were enforced. 
Days passed, and Mr. Beha, waiting for the 
casualty executives to offer some suggestion 
or take some definite action, naturally remained 

silent. 

That silence will soon be broken. 
this week, but surely by the early part of next 
week, Superintendent Beha will have completed 
the text of a letter, dealing with acquisition 
cost rules, which will be addressed to the In- 
surance Commissioners of the other States. It 
is understood that this letter will outline the 
views of the New York official and will make 
some recommendations toward a country-wide 
enforcement of the rules as now extant. At 
the same time that the letter is sent to the Com- 
missioners, Superintendent Beha will mail let- 
ters to those casualty company executives 
whose observance of the acquisition cost rules 
has not strict accordance with the 
principles of harmonious operation. 

Just what will be contained in the letters to 
the companies, it is, of course, impossible to 
state: but their general tone will not be didactic 
and they will be formulated with the intention 
of settling the difficulties which now exist. 
They will not attempt to interfere with un- 
hampered company control, since the New York 
Superintendent of Insurance is definitely com- 
mitted to a policy of implication rather than 
demand. The companies, by the resolution they 
adopted at the recent acquisition cost confer- 
ence, have put the matter up to Mr. Beha and 
now they are to have their answer. 


Probably 


been in 


Terre Haute Reciprocal Has Heavy Loss 
Cuicaco, Itu., February 21.—The Lynch Coal 
Operators Reciprocal Association of Terre 
Haute, Ind., suffered a staggering loss in an 
explosion of the mine of the City Coal Com- 
pany at Sullivan, Ind., recently, in which fifty- 
one miners were trapped and killed, the bodies 
of twenty having already been recovered. The 
Lynch reciprocal carried the entire compensa- 
tion coverage and its loss will be approximately 
$250,000. This will be a heavy blow to this 
interinsurance exchange, which possessed, on 
December 31, 1923, a surplus of $500,000. 
Subscribers or policyholders of the Lynch 
reciprocal have assumed an assessment liability 


equal to double the amount of the current semi- 
annual The Workmen's 
Compensation Act, in regard to compensation 
of fatalities, “When death results from 
the injury within three hundred weeks, there 
shall be paid a weekly compensation equal to 
55 per cent of the deceased’s average weekly 
wages.” In the fatalities of the City Coal Com- 
pany disaster, the liability of the reciprocal 
would be limited to $5000 for each death. 


premiums. Indiana 


says: 


Employers Indemnity Has New “50-50” 
Auto Collision Policy 
Cuicaco, Itt., February 24.—The Employ- 


ers Indemnity Corporation of Kansas City, Mo., 
is writing a new form of 50-50 collision cov- 
erage. Under its plan the policyholder pays 
50 per cent into the company and pays up to 50 
per cent in losses. The new style of policy of 
the Employers Indemnity Corporation is termed 
“euarantee collision policy,’ about which the 
company states that when losses have aggre- 
gated a certain amount, namely, 50 per cent, 
the company affords full protection thereafter, 
paying all losses for the balance of the policy 
period. 


Burglary Rates Raised in Seattle 


SEATTLE, WASH., 
men of this city are much displeased over in- 


February 19.—Business 
creases in burglary and other insurance rates 
just announced. Over $100,000 has been ob- 
tained by thieves in Seattle’s business district 
since August 1 last, and it is estimated the in- 
creased rates will cost business men that much 
more this year. 

The increases run from 50 to 600 per cent as 
follows: Jewelry stores, 600 per cent; pawn- 
brokers and drug stores, 300 per cent: other 
stores including grocery, fuel, furniture, 50 
per cent; theatres, 50 per cent; bank messenger 
and paymaster insurance, 50 per cent: office 
and mercantile safe insurance, 50 per 
Residential burglary, theft and larceny 
are not increased. 


cent. 
rates 


Oppose New York Compensation Bill 

A report of the committee on industrial re- 
lations of the New York Board of Trade and 
Transportation, made last week, definitely 
opposes the Downing-Hackenberg bill which 
would create a monopolistic fund for work- 
men’s compensation insurance in that State. 

Made public by W. J. L. Banham, president 
of the Board, the report says that such legis- 
lation would be “a calamity for the workers of 
the State,” and urges employers and trade union 
leaders to help in defeating the measure. 


No New Taxes for Michigan Carriers 

LansincG, Micu., February 20.—Michigan in- 
surance companies are somewhat 
more freely since a taxation program for the 
State was announced, in tentative form, re- 
cently. No additional form of taxation to hit 
them was included. 


breathing 


ADDENDA ISSUED 


Committee of Nine Amplifies Views 
on Compulsory Auto Coverage 


NEGATIVE ARGUMENTS PRESENTED 


National Scope of the Problem Is Pointed 
Out—Stronger Police Measures 
Advocated 


The report of the committee of nine on com- 
pulsory automobile insurance has recently been 
issued in printed form together with a sup- 
plemental memorandum with “Some 
Aspects of the Problem Presented by Proposed 
and Pending Legislation for the Compulsory 
Establishment of Financial Responsibility for 
Automobile 


dealing 


There is no altera- 
tion in the form of the report itself as orig- 


Accidents.” 


inally issued some weeks ago, but the supple- 
mental memorandum is entirely new and, from 
its character and by reason of its authors, bids 
fair to be a reference work which will be well 
thumbed during coming months. 


All the arguments against compulsory auto- 


mobile insurance, as compiled by insurance 
executives of reputation and experience, are 
contained in this memorandum, which reviews 
the subject completely and fully expresses the 
attitude of the insurance companies toward a 


most important topic. 


The supplemental memorandum is _ too 
voluminous for presentation in full, but the fol- 
lowing main headings give an accurate idea of 
its contents and at the same time permit the 
reader to grasp its import: 

t. Efforts should be concentrated upon acci- 
dent prevention. 


> 


2. In any event, no form of sec irity should 
be made compulsory for automobile owners 
until most stringent police measures to bat 
reckless and incompetent motorists from the 
roads have been put into full force and effect. 


_ 3. The problem is national in the sense that 
1t cannot be solved by single State action. 


4. It should be realized at the start that the 
large majority of the injured in automobile 
accidents would in no way or degree be bene- 
tited by compulsory security. 


5. Besides being only a palliative, compul- 
sory automobile security would be ineffective 
in practice to assure the intended relief in many 
cases where the injured are legally entitled to 
damages. 


6. Compulsory automobile security would 
burden and penalize the immense multitude of 
motorists because of the fault of a relatively 
few of them, and for the benefit of only a small 
proportion of the injured. 


7.. Compulsory automobile insurance would 
inevitably increase the cost of insurance. 


8. Compulsory automobile security in any 
form would involve a large increase in public 
expenditures, consequently in taxes, and, in- 
cidentally, in jury duty. 


0. If any form of compulsory security be 
resorted to, an option among all practicable 
methods of providing the security should be 
allowed. 


10. Any form of compulsory security would 
be objectionable in principle. 
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Field Annuals Writing Casualty Insurance 
aad Fidelity and Surety Bonds 


Insurance Directories 


for 
*Greater New York Tennessee 
+New York State North Carolina 
New Jersey South Carolina 
Kentucky Virginia 
Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 


TITUWON 
THE INSURANCE FIELD COMPANY LAD , b 


P. 0. BOX 617 LOUISVILLE, KY. Home Office: DAVENPORT, IOWA 
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COMPENSATION BILL IN WISCONSIN 
Measure Seeks to Establish Monopolistic 
State Fund 
Mavison, Wis., February 21—The Wiscon- 
sin Legislature is asked to take over the entire 
compensation insurance in the State, in a bill 
which has been offered by Assemblyman Frank 
J. Weber of Milwaukee. Features of the bill 
are similar to the present Vhio law. By its 
terms a compensation insurance board would 
be created consisting of the attorney-general, 
the Secretary of State, and the Commissioner 
of Insurance, who would serve without pay. 
There would be no additional liability on the 

part of the State. 

Employers subject to the compensation law 
would within thirty days preceding July 1, 1926, 
and semi-annually thereafter, pay into a State 
workmen's compensation fund the amount of 
premium as may be due from such employer. 

There are upwards of sixty companies in 
the State doing workmen’s compensation busi- 
ness. Two mutual companies of the State do 
These 
companies would be prohibited from issuing 
policies should the compensation insurance bill 
go into effect. 


over 50 per cent of all the business. 


Progress of the General Accident 
The annual statement of the United States 
branch of the General Accident Fire and Life 
Assurance Corporation shows excellent gains 
in all departments. Assets of the branch now 
amount to $13,203,400, this figure being larger 





SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Statement as of 
December 31, 1924 


(Condensed from Statement of 
U.S. Treas. Dept.) 


Admitted Assets...... $7,046,054 
SS eee 1,225,000 
Ra 745,272 


Twelve Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents. 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary andAutomobile Insurance 
Credit Insurance 





Let the Southern Serve You 





than that of 1923, by $1,681,757. It records a 
surplus to policyholders amounting to $2,034,- 
720, the increase over 1923 being $176,857. 
This excludes a voluntary contingency reserve 
of $200,000 not required by law. The legal 
reserve amounts to $5,304,887, this having been 
increased during the year by $1,504,899. 
Among the liabilities are listed unearned 
premiums amounting to $4,743,470 and a re- 
serve for taxes of $920,323. The premium in- 
come for 1924 was $12,481,691, a gain of 
$785,290 over 1923. 
These figures give evidence of another 
satisfactory year under the management of 
Frederick Richardson. The gains are further 
enhanced by the fact that a new and handsome 
building in Philadelphia for the use of the 
company was only recently dedicated. 


Metropolitan Casualty Occupies Larger 
Quarters 

The Metropolitan Casualty Company, New 
York, has been increasing its business, and 
consequently its staff personnel, to such an ex- 
tent that enlarged quarters to house its home 
office force have become necessary. Accord- 
ingly, the company has not only renewed its 
lease for the tenth and eleventh floors of the 
building at 55 Fifth avenue, New York city, 
but, in addition, has leased the ground floor 
and the basement. This gives the Metropolitan 
Casualty about 67,000 square feet of space in 
the structure and greatly improves its office 
facilities. 


New York Office of Independence Indem- 
nity Gives Gala Dance 

The New York city office of the Independ- 
ence Indemnity Company of Philadelphia held 
a staff dance, last Friday evening, at Fraunces’ 
Tavern. During the entertainment a supper 
was served and everyone among the large cod- 
pany present seemed to be enjoying the affair 
to the utmost. James 
Morrison and Second Vice-President Joseph 
Wells, both of the home office, attended and 
were graciously received as the guests of the 


Secretary-Treasurer 


evening. The extreme success of the dance is 
rather positive assurance that similar gaieties 
will be held in the future. 


Compensation Amendments Under Fire in 
Wolverine State 

Lansinc, Micu., February 24.—Although 
bills incorporating recommendations for changes 
in the State’s workmen’s compensation act have 
not yet emerged from the office of Governor 
Alex. J. Groesbeck, where they were filed along 
with a general report by a special commission 
appointed to revamp the act, new criticisms of 
the report are beginning to make themselves 
manifest in the legislature. 

A recommendation that compensation to alien 
dependents living outside the United States and 
Canada be decreased to two-thirds the regular 
amount is the latest target for critics. It is 
pointed out that such a step would have a ten- 
dency to bring about the employment of for- 
eign labor by big manufacturers, other factors 
being equal, a foreigner being a better com- 
pensation risk to that extent than his American 
brother. Representative John Crutchfield of 
Saginaw, said to be a spokesman for so-called 
“American labor,” is apparently the one who 
discovered this rather well-concealed “weak- 
ness,” if such it be. 


Casualty and Surety Club to Hold Dinner 


The Casualty and Surety Club of New York 
will hold an informal dinner this evening at 
the Machinery Club, 50 Church street, that 
city, at 6:15 P. M. 

The speakers already arranged for will be 
Edward T. Stone, associate United States man- 
ager of the Employers Liability Assurance 
Corporation, to speak on “Some Aspects of the 
So-Called Compulsory Automobile Liability In- 
surance,” and Professor William B. Bailey, 
economist of the Travelers Insurance Company 
of Hartford. 


Compensation Legislation in Illinois 

21.—Two bills 
affecting workmen’s compensation in the State 
of Illinois have been introduced in the general 
assembly, one providing for a competitive 
State fund for compensation and the other pro- 
viding for greater benefits to the injured work- 
men. Similar bills were killed at the last ses- 
sion of the Illinois Legislature. 


Cnuicaco, Ityi., February 


It is probable 
that, at the present session the State fund meas- 
ure will fail of passage. 
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ASSETS 
Bonds and Stocks Owned................. $ 6,773,485.32 


(Mainly Government, State, County, and 
Municipal Bonds) 
Real Estate Loans, First Mortgages....... 4,353,961.74 


(Mainly loans on moderate-sized farms 
occupied by owners) 


Cash in Banks and Offices................ 709,412.09 
(Mainly at Interest) 

Real Estate Qwned......... 0. c65sccicceceses 793,295.11 
(New Home Office Building) 

Loans on Bonds and Stocks.............. 14,625.00 
Net Unpaid and Deferred Premiums...... 259,675.81 
Policy Loans. .......:..; Ao eeon 35,349.52 
Interest Accrued and Unpaid............. 130,319.40 


(Overdue Only $2,219.37) 


TOTAL ASSETS..... . $13,070,123.99 


TWENTY-FIFTH ANNUAL FINANCIAL STATEMENT YEAR ENDING DEC. 31, 1924 
CASH CAPITAL, $1,200,000.00 


LIABILITIES 


Legal Reserve, Life Insurance Policies..... 

(American Experience 3! Per Cent., 
Standard and Sub-standard 3!5 Per 
Cent.) 

Legal Reserve, Disability Policies......... 

Contingent 'REServe:....... «.. 5.6.66 6s ne oh Se es 

(Mainly to cover increased Disability 
Claims account advanced age of Policy- 
holders) 

Reserve for Epidemics...................- 

(To cover excess mortality or disability by 
reason of general epidemics) 

Gross Premiums Paid in Advance......... 

Taxes Accrued, But Not Due.. en 

(Payable in 1925 on 1924 Business) 

Due to Agents on Bonds, Deposits, etc... . 

(Mainly a Savings Fund) 

Policy Claims in Process of Payment and 
ACM GEIIRO TIE 7. fc irecee 5 shelcsed ios a poms 

PTIIOC OR ORECTIAG oi5.5: 5-5 5 5 oie sls ko OS eS os 


(Margin of Safety to Policyholders over all 
Liabilities.) 


$ 5,155,187.82 


193,598.87 
2,750,000.00 


1,000,000.00 


321,873.08 
266,141.17 
326,970.52 


- 114,701.66 
71,567.00 





$10,200,040.12 
$ 2,870,083.87 























Dec. 31, 1904 
Dec. 31, 1909 
Dec. 31, 1914 
Dec. 31, 1919 
Dec. 31, 1924 


CLAIMS PAID YEAR ENDING 


Dec. 31, 1904 $ 123,452.12 

Dec. 31, 1909 $ 404,107.01 

Dec. 31, 1914 $1,417,261.41 
Dec. 31, 1919 $3,303,721.05 
Dec. 31, 1924 $5,020,662.91 








GROWTH BY FIVE YEAR PERIODS 
ASSETS YEAR ENDING 


$114,674.79 
$416,448.77 
$1,394,071.67 
$4,415,089.26 
$13,070,123.99 


POLICIES IN FORCE YEAR ENDING 


Dec. 31, 1904 72,708 

Dec. 31, 1909 170,483 

Dec. a, 1914 438,894 
Dec. 31, 1919 1,007,236 
Dec. 31, 1924 1,387,470 


Total Claims Paid 25 Years Belling Dec. 31, 1924 - - $ 40,141,939.18 
Total Life Insurance in Force Dec. 31, 1924 - - - - - $155,397,938.00 
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ACCIDENT 
Recovery upon an accident insurance 
policy is properly denied, where delay in 
giving notice of accident was caused by the 
negligence of the assured. 
Action was brought upon a policy of acci- 
The policy provided that writ- 


dent insurance. 
within 


ten notice of injury must be given 
venty days after date of accident causing such 
injury. It also provided that “iailure to give 
oseee within the time provided 


claim if it 


in this policy 
shall not invalidate any shall be 
shown not to have been reasonably possible to 
sive the notice, and that notice was given as 
soon as reasonably 

The plaintiff was injured on March 1, 1921, 
but did not give notice until March 28, 1921— 
more than twenty days after the accident. At 
close of the evidence, defendant moved for a 
non-suit which was granted by the court on the 


possible.” 


cround that the provisions as to notice had not 
heen complied with. 

The policy merely required notice of the in- 
jury and of particulars sufficient to identify 
the insured. The plaintiff was physically able 
to have sent such a written notice promptly. 
to the genera! agent 


He wrote for blanks, not 


of the defendant company but to the agent em- 
ploying the local soliciting agent and did not 
name the defendant company as the one whose 
blanks were required. The 

letter was not promptly 
he left Colorado 
did not promptly follow him. 


answer to his sec- 


received because 
for California and his mail 
cause the 


The insurance company did not 


delay, and negligence or mistake of the in- 


sured would not excuse the delay. Judgment 
for the defendant affirmed. 

Mass. Bonding and Insurance 
Co. (Supreme Court of Colorado), 230 Pacific 


Rep. 788 


Cochran zs. 


AUTOMOBILE 


A garage keeper who delivers car stored to 
a wrong person is guilty of conversion. Fail- 
ure to deliver is merely evidence of conver- 
sion but misdelivery is conversion. Fact 
that the insurer was only liable for theft, 
does not affect right to recover against 
keeper of car for misdelivery of car. Di- 
tected verdict held proper. 

Plaintiff sought to recover judgment against 
defendant for the amount that it was required 
'o pay W. R. Wallace under its insurance con- 
tract for the loss of an automobile which was 
left at the public garage of eefendant for 
keeping, 


safe- 
The complaint was brought both on 
an assignment and on subrogation to the rights 
of the insured. 

The defendant had delivered the car to one 
Weibers, who obtained possession thereof by 


deception—by substitution of claim checks 


attached to the automobile. It appeared clearly : 


(7@SUTATICC DeClelOons 


. a By Joseph @. Seller of the New York Bar 


that defendant had received the Wallace 
that it issued 
to the 


lirst, 


car as a bailee tor hire. Second, 


a claim or identification check thereof 
and that the car 
the owner or to his order upon presentation of 
the check. Third, that Weibers obtained the car 


by means of deception and fraud and in such 


owner was to be delivered to 


a way as to constitute the offense of grand 
larceny. Fourth, that the 
defendant offered for his failure to deliver the 
car, when demanded, that he had been 
tricked and deceived, and by reason thereof had 
delivered the car to another. 

Held, that when a bailee delivers the property 
liable for 


only excuse which 


Was 


deposited to another, he is such 


wrongful delivery, regardless of negligence. 


Hall vs. Boston Rd. Co., Allen ( Mass.) 
439: Jenkins vs. Bacon, 111 Mass. . Esmay 
vs. Fanning, 9 Barb (N. Y.) 176: Cohen vs. 
Koster, 60 Miss. Rep. 65; Darling vs. Purdom, 
14 Ga. App. 507, 508: Kowing vs. Manley, 49 
N. Y. 192; Murray vs. Farmers and Merchants 
Bank (Mo. Appeals), 206 S. W. Rep. 577: 
Doyle vs. Peerless Motor Car Co., 226 Mass. 
561. 

FIRE 


Payee of loss as interest may appear as 
a necessary party to action on a policy. 
Where the fire causing loss originated under 
suspicious circumstances, the amount of loss 
should be proved by plain and clearly com- 
petent evidence. Where action is brought 
on policy covering bags of sugar, specifically 
described as to number and weight, ad- 
mission of other evidence relating to other 
sugar is prejudical error. 

The plaintiff obtained a judgment for $30,- 


suit on a fire insurance policy cover- 


ooo inl 
ing certain bags of sugar. Defendant made 
three defenses: 1. Plaintiff had actually 


at time of fire, sugar of 


Fire originated b 


stored in warehouse, 
less than $8000. 2. 
procurement or connivance of the plaintiff. 
Plaintiff presented a false and padded claim as 
to amount of sugar damaged by the fire. 

“loss, if any, pay- 
Bank of Porto 
At time of the 
was 


a value y 
= 
Pel 


The policy provided that 
American Colonial 
appear.” 
interest under this policy 


able to the 
as interest may 
fire, the bank’s 
$8000 and it was therefore manifest that the 
necessary party. 

which the fire was started 
was a brick building with a concrete floor. The 
. among the stacked 


Rico, 


hank was a 


The building in 


fire broke out about 9 p. m 
sugar. The 
that paper 
among the bags, that a pail of gasoline was 
found in the warehouse, and that the bags were 
packed in a hollow square or horseshoe shape, 
so as to present a deceptive appearance as to 
the amount of sugar there—and in the hollows 
On the 


bags of evidence was not con- 


tradicted was found stuffed in 


were found barrels with burned paper. 


27 





rumors were prevalent that 
there was to be a fire in this warehouse. The 
plaintiff on being informed of this replied that 
he did not believe the story and took no pre- 
cautions to prevent the fire. 

Held, that the extent and amount of loss aris- 
under such 


dav before the fire, 


te c 


fire originating sus- 
picious circumstances should be proved by clear 
and competent evidence. The extent of the loss 
Was not so proved in the present case, tor the 
evidence was complicated and confusing. The 
what was the amount of 


ing from a 


really were 





issues 
sugar which the plaintiff had in the warehouse 
covered by this policy at the time of fire and 
The plaintiff was 
offer testimony as to all of his 


how much was it damaged ? 
allowed to 
alleged purchases, without regard to whether 


the sugar was covered by the policy or not. 
This was error and there must be a new trial. 
Limited, vs. Del Moral 


First 


Northern Ass. Co., 


(Circuit Court of Apps., Cire.), 300 


Fed. 513. 


MARINE 


Acceptance of premium after loss is held 
to estop insurer to deny seaworthiness of 
vessel when insured. Marine policy covers 
not only injury resulting from extraordinary 
perils of the sea but such also as result from 
latent injuries. The owner has a duty to de- 
termine cause and extent of loss and cannot 
throw the burden of such investigation upon 
the insurer. 

On June 25, 1921, the libellant obtained a pol- 
icy of insurance upon a river boat, named Tor- 
nado—a rider to the policy permitting the ves- 
towed. On August 31, 1921, while 
being towed on the Mississippi river, the boat 
filled with water in spite of 
all efforts to pump out the water sank at about 
33 feet of water. In the latter part 
of December, libellant the company 
that he proposed to the wreck on 
1921, unless he was advised to 
Thereafter the libellant did aban- 


sel to be 


began to list, and, 
9 p. m. in 

notified 
abandon 
December 28, 
the contrary. 
don the boat. 

Held, that there is an implied warranty of 
seaworthiness to be read into the language of 
the policy: but upon conflicting evidence, the 
court held that the weight of evidence showed 
that the vessel was seaworthy. However, the 
respondent accepted a portion of the premium 
1921, 
is estopped from setting up the defense of un- 
Respondent had no right to 
deny liability under the contract while accepting 
its benefits. 

It was also claimed by respondent that the 
sinking of the boat was not caused by a peril 
of the sea. The court held that even though 
the vessel is shown to be seasvorthy immediately 
prior to the sinking, no presumption exists that 
the water enters the hold through a “sea peril.” 


as late as December 21, and by doing so, 


seaworthiness. 
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Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 














—_—_ 


However, the policy covers not extraordinary 
action of the perils insured against but also 
damage resulting from latest injuries, caused 
by the action of the sea. The evidence dis- 
closed that the vessel met extraordinary swells 
and that a log was caught between it and the 
accompanying barge which loosened its caulk- 
ing, which gradually dropped out and permitted 
water to enter the hold. The loss is covered 
by the policy. 

As to the amount of damage, the court held 
that the vessel was not an actual total loss. 
Libellant claimed that the vessel was a total 
loss and that he had the right to abandon it. 
However, it is the duty of the insured to make 
a prompt and adequate investigation and to 
determine the cost of raising and repairing the 
boat. He is not entitled without such investiga- 
tion to abandon the boat and place the entire 
burden upon the insurer by the abandonment. 
If the insured can show that the expense or cost 
of restoring the vessel is more than half value, 
he may safely abandon the vessel. But in this 
case, the insured did not make any thorough 
investigation and did not send down divers. 
The respondent did examine the vessel and its 
witnesses testified that the vessel could be 
raised and restored for less than one-half of 
its value. Damages are therefore computed as 
upon a partial loss. 

Klein vs. Globe & Rutgers Fire Ins. Co. 
(Circuit Ct. of Appeals), 2 Fed (2nd) 137. 


Favorable Year for Eureka-Security 

The Eureka-Security Fire and Marine In- 
surance Company of Cincinnati, Ohio, derived 
very favorable results from its business in 
1924. Among the gains made by this old com- 
pany were the following: In assets, $267,430: 
in reserve, $296,751: in surplus, $60,679; in 
net premiums, $136,203. The company now 
shows assets of $1,721,218 with a capital of 
$250,000, and a net surplus of $651,536, giving 
it a surplus to policyholders of $901,536. Since 
Its organization in 1864 the company has paid 
the great sum of $5,303,177 of losses. Its in- 
come last year was about $932,000, and its pre- 
mium reserve at the end of the year was 
$692,062. The company is now stronger than 
ever before. F. A. Rothier is president, B. G. 
Dawes, Jr., is vice-president and secretary, and 
Adam Benus is treasurer of this excellent 
company. 


Summer Session of Advertising Conference 
Will Be Held June 8-10 at Briarcliff 
Lodge 

The 1925 summer convention of the Insur- 
ance Advertising Conference will be held at 
Briarcliff Lodge at Briarcliff, N. Y., about 
thirty miles above New York city, June 8, 
The location was chosen by a mail 
vote was 
President 

session, 


g and 10. 
ballot and the 
announced to the members’ by 
Edward A. Collins in the 
held at the New York Advertising Club on 
Friday, February 20. While it was much to be 
preferred that the Insurance Advertising Con- 
ference hold its summer meeting in conjunc- 
tion with the summer meeting of the Associated 
Advertising Clubs of the World, it has been 
made public that that body will convene for 
its summer session in Houston, Tex., a place 
the conference to 


ratification of the 


executive 


much too inconvenient for 
attend. 

Another matter of importance brought up at 
the executive meeting was the report of the 
membership committee, through its chairman, 
Leslie F. Tillinghast, of the National Surety 


Company. 





PERSONAL ITEMS 





G. Edgar Kohlepp, who has been in the ser- 
vice of the Central of Baltimore for several 
years, has been appointed special agent in Vir- 
ginia, succeeding F. A. Powell, who recently 
resigned to accept a position with the Scottish 
Union and National. 

Mr. and Mrs. W. L. T. Rogerson are spend- 
ing several weeks in Florida. Mr. Rogerson 
is vice-president of the Life Insurance Com- 
pany of Virginia. 

F. E. Hall, superintendent of ordinary agen- 
cies of the Life Insurance Company of Vir- 
ginia, accompanied by Mrs. Hall, is spending 
several weeks’ vacation in Florida and Cuba. 

A silver loving cup was presented to Arthur 
W. Burke, general agent for the A®tna Life and 
affiliated companies, by his agents and friends 
at the dinner which concluded the two-day busi- 
ness conference of the A%tna organization in 
Hartford. There were over 250 present at 
the various business and social sessions. The 
set speeches were confined to a few minutes in 
length and the conference, which was marked 
hy great enthusiasm, was run off smoothly on 
scheduled time 





Bartlett Sloop a 


General J. Kemp Bartlett, first vice-president 
and counsel of the United States Fidelity and 
Guaranty Company, Baltimore, is the proud 
owner of the sloop “Dixie,” which has captured 
some of the principal yachting trophies in Nova 
Scotia waters. A straining sail ahead of, a fair 
wind has been the General’s hobby for many 
years and he has served as Commodore of the 
Chester Yacht Club, which is near his summer 
home at Chester, Nova Scotia. From her start 
in 1914, the “Dixie” has shown her heels to 
some of the best vessels in her class. Latterly she 
has won several of the most important yacht- 
ing prizes on this side of the Atlantic. In 1923, 
the “Dixie” took the Cornation Cup on Ma- 


Frequent Victor 


hone Bay and, soon after, on Halifax Bay, also 
won the Wenonah Cup. Her next triumph came 
the following day when she brought home the 
Prince of Wales’ Cup. Last year, the “Dixie” 
again won the Prince of Wales’ Cup and it 
now occupies a place of honor in General Bart- 
lett’s residence in Baltimore. The cups were 
presented to General Bartlett by Lord Byng, 
governor-general of Canada, and the famous 
“Byng of Vimy.” In the picture below are 


shown Lord Byng and General Bartlett, while 
between them repose the Prince of Wales’ Cup, 
the Coronation Cup and the Wenonah Cup. In 
the inset is the “Dixie,” whose graceful lines 
belie her staunchness. 
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ADMITTED ASSETS 


December 31, 1909................... $602,702 
emer ot, POEs... 2. csc. ci, 1,247,205 
Eeepeemer 31, 1915................... 2,157,866 
December 31, 1918................... 8,586,676 
Epeoemmier 31, 1921 ...... «0.65 04..4... 10,860,821 
Speoprmber 31, 1923... .. .. occ ncwsn..- 13,941,836 
Ppememeber 31, 1924. ... 2... cove cces ss 15,730,520 


LEGAL RESERVE TO PROTECT POLICYHOLDERS 





Attractive policies with all up to date features. 
to reliable persons direct with Home Office. 


Missouri, Kansas:-and New Mexico. 





GREAT SOUTHERN 


HOUSTON TEXAS 





PROGRESSIVE PROSPERITY 


INSURANCE IN FORCE 
(PAID FOR BASIS) 


$992,000 
14,857,356 
35,472,934 
75,806,544 
103,680,051 
115,651,301 
132,045,179 


pected $13,882,188 .97 


SURPLUS PROTECTION TO POLICYHOLDERS ABOVE 
REeAL, HEUTE RG te... oo ee ec cee eens. 


.... 1,476,769 .94 


Liberal contracts 


Operating in Texas, Louisiana, Oklahoma, Mississippi, Arkansas, 


LIFE 


INSURANCE COMPANY 


DALLAS 
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Industrial Insurance and Thrift 


By Witi1am C. Morton 


Registrar, Life and Casualty Insurance Company of Tennessee, Nashville 


The fact that industrial insurance assists the 
public to a greater appreciation of thrift, I 
think, can hardly be denied. There are thou- 
sands of people in this country to-day who have 
gotten the habit of thrift by having become 
accustomed to the weekly call of the debit man, 
who would never have learned it on any other 
way. This fact alone is all the evidence neces- 
sary to prove that industrial insurance is or 
has been a great help in writing the economic 
history of this country. 

There is no way to estimate the value of real 
thrift to an individual or The na- 
tion that is thrifty will be a powerful nation. 
So the individual who has learned the true les- 
son of thrift will be a man with a real com- 
petence in old age. There are only two ways 
to have wealth. The first and best is to work 
for it and then keep part of all you make. The 
second is to inherit it from some wealthy rela- 
tive. 
permanent benefit to any one. 


a nation. 


The latter kind will never be of much 
And _ the 
will only benefit us in proportion to our ability 
Large incomes will not profit us much 
unless our habits of thrift and frugality in- 
crease in the same proportion. 


first 
to save. 


No man can ex- 
cuse himself in this enlightened age about not 
knowing the value of thrift for old age. The 
government has come to realize the value of 
Nearly 
all business institutions also regard it as the 
hest possible remedy for dependent old age. 
Executives realize the fact that it is much bet- 
ter to teach a man to save what he does make 
than to let him run through with it and then 
find himself at the feet of charity in his old 
age. Thrift is not a medicine but a prevention. 
The man who knows and practices thrift and 
begins in time will be able to prevent many 
of the troubles to which the poor man will find 
himself subjected in his old days. 

The agent who teaches his policyholders to 


thrift, as was shown during the war. 


have ready when he calls a small weekly pre- 
mium for their insurance should not stop there. 
The debit offers the best opportunity in the 
world to teach real thrift. This is true he- 
cause of the confidence that has already been 
Your policyholder has 
taken the insurance at your solicitation, and is 
meeting the premiums regularly because of the 
agreement between you. You have 
formed a business connection that should be of 
incalculable benefit to you in your other lessons 
of thrift. 


created. For instance: 


business 


ARGUMENTS TO USE 
I helieve it would be well to use this sort of 
“Now, Mr. Blank, I have been 
calling here at your home for a long time to 
collect your weekly premium for the insurance 
IT have found 


reasoning : 


you carry with my company. 
you to always be very punctual, showing that 
you have formed a habit that will be worth 
much to you. I am able to judge from our 
contact with each other that it has indeed been 
a pleasure to you to make this provision for 
your dependents and think you are worthy of 
being congratulated for your prudence. But, 
Mr. Blank, here is the idea. You have found 
out that you have no trouble in saving system- 
atically, and since you have always found me 
to be a true friend of yours, I would just like 
to take this opportunity of suggesting that you 
extend this habit that you have just formed, 
thrift.” Of 
course, if his financial condition will warrant 
it, you might show him how he would be able 
to save by putting more of his money in ordi- 
But by all means, encourage 
your policyholders to save all that they possible 


and take in other branches of 


Mary insurance. 
can. 

It occurs at first thought that the other fel- 
lows would be more or less unconcerned about 
the habits of thrift as formed by their fel- 


low-men, but they are vitally interested. Think 
The more my neighbor can save, the 
better are my chances for success. This is true 
because if you have to be cared for, it will take 

The result is, 
of thrift, there- 


of this: 


part of my money to do it wsth. 
[ will have less. This question 
fore is one of vital importance to every one. 
And your habits and mine will very largely 
determine how we stand with our neighbors. 

It is an old idea that a man’s neighbors will 
That 
The 


more my neighbor prospers, the more will I. 


be envious of what he may accumulate. 
was at one time true but it is no more. 


And the less he prospers, the less will my pros- 
perity be. So, if you would be able to make 
a good industrial insurance agent, drive this 
thought home with all the power at your com- 
mand: Your neighbor wants you to save. He 
wants you to look out for yonrself. 

If there is any class of people in the world 
who should be interested in the question of 
thrift, it is the industrial insurance man. Take 
Read the daily papers 
Take a glance at the bankers’ ad- 


a look all around you. 
for instance. 
vertisements, and you will find their principal 
Save. Prepare for to-morrow. And 
in this connection, all should 
feel highly indebted to the bankers for their 
contributions to the cause of thrift. 


less mis: 


insurance men 


THE QUESTION OF THRIFT 
Thrift has now become a national subject 
and is no more to he considered from a purely 
This was very clearly 
seen in the recent presidential election when 


individual standpoint. 


both sides were bidding for ballots by their 
promises of tax reduction. The papers stated 
right after the re-election of Mr. Coolidge that 
one of his first aims would be to reduce taxes. 
Here is the agent’s nugget: Mr. Prospect, 
every man in the world wist be taxed by the 
Great Ruler of the Universe, for his sustenance 








during old age. In other words, someone is 
going to be forced to pay for your assessment 
in old age, and it will be either yourself or 
someone else. Pay your taxes for this in- 
evitable while you are younger and you will 
find the burden much lighter when you reach 
that age. There are two ways of doing every- 
thing. One is the right and the other is the 
wrong way. You may trust to chance and 
luck that old age, sickness or death will find 
you comfortably situated, but there is onty one 
way that you can be absolutely sure of meet- 
ing the situations properly and that is by cov- 
ering the risk with a sufficient amount of in- 
surance. Then you will be absolutely safe. 
Take the sure course and form the habit of 
thrift and vou will have found the real secret 
to all great fortunes. What would the names 
of Rockefeller, Carnegie, Vanderbilt, Henry 
Ford, or the Goulds amount to if they had not 
learned early in life the meaning of thrift. 


THE INSTALMENT AGE 

This has been called by some the instalment 
age—and rightly so, at that. America is about 
the only country where the instalment plant has 
been tried and proven a success. Nearly all 
the homes in this country have been furnished 
and paid for on the instalment plan. It is, there- 
fore, my opinion that industrial insurance agents 
should impress the instalment idea when solicit- 
ing because the people of this country are 
naturally interested in those things that can be 
The fact that the cus- 
tom has been detrimental in many instances also 
can not be denied. For instance, 1 think it 
almost criminal for a fellow to buy an auto- 


purchased on this basis. 


mobile on the instalment plan when he does not 
carry sufficient insurance to protect his family. 
It is just as criminal for a man to buy some 
other luxury on the instalment plan and fail 
But get this thought: 
mistake buying insurance on the 


to buy a home. No man 
ever made a 


weekly basis who could afford no other method. 


And industrial insurance has been designed for 
that great middle class of people who could or 
would not he able to have it otherwise. When 
you are the means of influencing some wage- 
earner to carry industrial insurance, you can 
have the consolation of knowing that you have 
something for him that will be of 
immense benefit to him, and possibly be of 
great service to his dependents at a time when 
nearly every other sphere of help had been 
shut off from them. 


done 


You, should therefore 
feel very happy when you have interested some- 
one in taking this form of protection, not alto- 
gether for protection, although this is its chief 
aim, but mainly because it is one of the first 
lessons on thrift. Some great economist has 
styled all insurance men as “ambassadors of 
thrift.” I believe that to be a correct name. 
But here is the great thought: Insurance on 
the industrial plan is one of the most highly 
formed methods of thrift that has ever been 


devised. 


ENCOURAGE SAVINGS 
No agent should ever discourage any one for 
having a savings account or advise its discon- 
tinuance in order to carry insurance, but, on 
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the other hand, should do all in his power to 
encourage the habit. For the man who has a 
savings account, this line of reasoning will 
nearly always prove effective: “Mr. Blank, my 
company is interested in insuring all the people 
of your type that it possibly can. We are very 
much interested in thrift and feel that we have 
contributed very much to its cause when we 
can get men of your type and ideals to take 
our “ideal thrift” policy (mentioning particu- 
lar kind you are trying to sell), because our 
prestige in your community will be very largely 
determined by the class of risks on our books. 
We want you on our books, not only to protect 
you in your present thrift programme, but also 
to help you carry out your present plans. You 
are of course contemplating on making your 
savings reach a certain goal before you die, 
but you have no guarantee of living until that 
That is exactly 
In other words, 


plan has been fully executed. 
where our service comes in. 
we propose to help you carry out your plans 
regardless of the time your death occurs.” 
To my way of thinking that is a very excel- 
lent way of presenting the real merits of in- 
dustrial insurance. You are in this way help- 
ing a man to really practice thrift and in addi- 
tion you are giving him a guarantee that his 
dreams will be carried out regardless of 
whether he lives to be an old man or dies with- 
in twenty-four hours after the delivery of his 
policy. 
PERTINENT THOUGHTS 
Drive these thoughts home: 
perfected thrift. Investments may be termed 
positive; savings accounts comparative, but in- 


Insurance is 


surance is the superlative form of thrift. There 
is absolutely no comparison between it and other 
forms of thrift. 

Not only 
might be called intelligent thrift. 


It stands in a class all by 
that, but it is also what 
It is the re- 
sult of properly formed decisions and is the 
To be 
more plain, it is nothing more than applied 
It gives the one who has taken 
real advantage of it a 


itself. 


emblem and epitaph of “common sense.” 


“horse sense.” 
feeling of security 
that no other form of investment can have. 
Stocks and bonds may tumble and fall, but an 
insurance policy is gilt edge. You have some- 
A paid- 


up policy of insurance is a guarantee against 


thing that is staple and permanent. 


miserable old age, and a certificate of sound 
If there 


is any combination that surpasses that, I do not 


reasoning power plus decisive action. 
know what it could be. 


An ARGUMENT ANSWERED 
There is an old argument that is used by 
some people against industrial insurance that 
does not amount to much and yet it is used 
That is: 


ance is merely a shifting of capital; that the 


just the same. That industrial insur- 
poor become poorer and the rich become richer. 
After the least bit of hesitation, this argument 
can be knocked to the grounu because it is now 
the practice of nearly all companies to invest 
their money in the communities in which it 
is collected. In this way, those who take ad- 
vantage of this form of protection are the 
means of bringing working capital to their 


Red 
Oc 
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community that might be allowed to remain idle 
or else be wasted. The fallacy of this idea js 
therefore apparent to all at first reflection, 
The foregoing thoughts may prompt some 
one to ask themselves: “What is the object 
of thrift, anyway?” Well, here is the answer: 
The primary object of all thrift is to get people 
out of the charity class into those who are 
economically independent. In this industrial ip. 
surance has indeed played a very great part, 
This is true because there are numerous jp. 
stances where the proceeds of an insurance pol- 
icy has stayed the great hanu of starvation and 
economic suicide. There is hardly a community 
in all these United States where this has not 
been demonstrated time and again. There have 
been many deaths where the deceased ‘would 
have heen buried in “Potter’s Field” had it not 
heen for some small weekly insurance policy 
that was discovered just in trme to save embar- 
rassment. And who is there that could be so 
narrow that he would have the audacity to 
say that this form of thrift was not worth 
while? And what agent could know this fact 
and then allow himself to slacken his efforts? 
Dr. Frank Crane in a very timely article un- 
der the caption, “Consider Others,” presented 
some very fine thoughts. All true insurance 
men have dedicated their lives to the considera- 
tion of others. This is the very foundation 
upon which the institution of life insurance is 
built. “thrift, itself being the chief corner 


stone.” 


Like a Broken Clock 


The agent pulled out of his pocket a square 
little metal clock, which he placed on the desk. 
“T have here a new form of savings guaran- 
“This clock has to be wound 
up once every day, and it is so constructed that 
a lock prevents you from winding it up until 


’ 


tee,” he said. 


you insert a quarter dollar—thus.’ 
He pulled back a spring, placed a quarter 
in the slot, wound up the clock and the coin 
jingled down into the concealed savings bank. 
“Pretty good stunt, I think,’ remarked the 
agent. “This clock just makes me save a quar- 
ter dollar every day, because if I don’t put in 
the coin the clock will stop, and then I have 
it staring me in the face as I sit at my desk. 
So the first thing I do every morning is to 
wind up my clock by saving a quarter.” 
“Quite an idea,” agreed the prospect. “Where 
can I get a savings bank clock like that?” 
“Oh, lots of banks have them for distribu- 
“You buy the 
thing for a nominal sum, and then every so often 


tion now-a-days,” said the agent. 


vou bring it to the bank, and the teller unlocks 
it and deposits your savings for you. Now 
this particular clock has an additional advan- 
The cash drawer is broken.’ 
that the lock had been broken, and, opening it 
up, took out the quarter and replaced it in his 
pocket. 

“You see,” he said drily, “it doesn’t cost me 
a cent to save a quarter every day.” 

The prospect broke into a roar of laughter, 
and the agent replaced the clock in his pocket. 

“TI will have my little joke,” he said. “But 


tage. He showed 
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listen here—you have been insisting that term 
insurance is good enough for you, that it costs 
you a lot less than a form which would save you 
wont money as well. Now, when you pay a 
term insurance premium you are saving just 
the way I showed you with the broken lock 
on this clock. You keep the clock going, all 
right; you have a temporary insurance, yes. 
But there is nothing really deposited. You 
only think you are saving money.” 

“You win,” said the prospect—Penn Mutual 


News Letter. 


SELLING INSURANCE BY WRITTEN 
PROGRAM 
New Booklet by W. R. Letcher, Expert 
Life Insurance Manager, Teaches the 
Agent an Original and Successful 
Method of Canvassing 


One of the chief problems which life insur- 
ance companies and general agents must con- 
stantly face is that of teaching new agents how 
to sell their policies and how to render genuine 
service to applicants. As a means of achieving 
this end, The Spectator Comany has just pub- 
lished a booklet, entitled “Selling Insurance by 
Written Program,’’ and perned by W. R. 
Letcher, prominent general agent at Jackson- 
ville, Fla., which is designed to show life in- 
surance agents how they can get the prospects’s 
attention and then make him realize the need 


’ 


for taking out adequate amounts of life insur- 
ance. 

Selling life insurance is no longer a_hap- 
hazard business; it has become a specific pro- 
fession in which that man best succeeds who 
knows how to give the public what it wants. 
Unfortunately, all agents do not present to the 
prospect, in concrete personal form, the real 
facts of his situation. If they did, there would 
be more life insurance sold and the lapse ratio 
on policies would be considerably lowered. 
“Selling Insurance hy Written Program” is a 
booklet which offers a definite, workable pian 
for determining how much life insurance any 
man needs and for making that need so clear 
that the prospect will be forced to sign the ap- 
plication. 
operation is lucidly discussed; and by its use 


The plan is carefully explained; its 


the agent is instructed in the best method of 
serving his clients. 

Life insurance companies and general agents 
will find the leaflet, 
Written Program,” a real help which can be 
depended upon to give those under them a new 
and clear conception of how to sell life in- 
surance. It demonstrates to the agent exactly 
how he can marshal his canvassing arguments 


“Selling Insurance by 


in such a manner as to bring conviction in the 
minds of his hearers and thus not only in- 
crease his value as a representative of his 
Company, but greatly add to his own financial 
income, 

_ “Selling Insurance by Written Program,” 
in addition to teaching the agent to ascertain 
Just how much life insurance a man needs be- 
fore suggesting a particular type of coverage, 
tells the agent how to meet objections and win 
the confidence of the prospect. The booklet 
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PRUDENTIAL ITEMS 


Agents Take Lead from Assistants in 
Breaking 1925 Records 


MANY PROMOTIONS 
Large Number of Assistants Created— 
Death of James Reid 
It would appear that the agents of the Pru- 
dential Insurance Company of America, New- 
ark, realizing that for the past few months the 
assistant superintendents and superintendents 
have taken the lead in all the record breaking, 
have at last shaken themselves and come to the 
Among those who have aided the agents 
are: 


fore. 
in their efforts to outdo their 
Alfred L. Carothers, of the Altoona, 
No. 1 district, who is agency leader in his dis- 
trict and who has managed his accounts in such 
a way that his arrears seldom have reached 
the 25 per cent level; Maurice F. Rigney, of the 
Kansas City, Kan., No. 2 district, leader of 
division L in 1924 and who has already won a 
prominent place in the 1925 endeavors; Perry 
G. Holstead, of the Cleveland, Ohio, No. 1 
district far in the lead of division F in indus- 
trial, also well established in ordinary; Samuel 
Lipani, of the Brooklyn, N. Y., No. 7 district, 
1925 in 


officers 
Penna., 


leader in industrial net increase for 
division B; Fred S. Hansen, of the Hartford, 
Conn., district, Mr. Lipani’s closest pursuer; 
Joseph Elkin, of the Brooklyn No. 6 district, 
leader of the Eastern divisions in ordinary; 
Charles R. Hartford, Conn., 
district, who for the week of January 26 col- 
341 per 
cent of the debit, and who also stands among 


Parsons, of the 


lected advance payments amounting to 
the three hundred leading agents of the com- 
pany; George A. Millard, of the Brooklyn No. 
7 district, continual leader in the lowest per- 
centage of arrear; Liborio Libasci, of the 
Brooklyn No. 3 district, and Anthony J. Zim- 
merman, of the Brooklyn No. 8 district, are 
both but slightly behind Mr. Millard. 

To such extent have the agents exerted them- 
selves that many of their ranks are depleted 
through the promotions of large numbers of 
their leaders to the positions of 
perintendents. With those 
this promotion and the assistant superintendents 
who have established records well worthy of 
mention are: Leo A. Weaver, of the Elizabeth, 
N. J., district, to own district: Conrad Pohl- 


assistant su- 


who have earned 


leaves nothing to conjecture, and supplies the 
answer to practically every problem the life in- 
surance agent may meet with in the field. It 
is a genuine textbook which should be in the 
hands of every life insurance agent who wants 
to increase his income through proper service 
to prospects and policvholders. The booklet, 
entitled “Selling Insurance by Written Pro- 
gram,” is substantially bound in heavy paper 
cover and contains thirty-two pages of instruc- 
tive information. It may he obtained from The 
Spectator Company at the following prices: 


Single copy, 50 cents: 12 copies, $5: 25 copies, 


$9: 50 copies, $15; 100 copies, $25; 500 copies, 


$100; and, 1000 copies, $175. 
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mann, of the New Orleans, La., district, to the 
Nashville, Tenn., district; Howard W. Brent, 
of the Washington, D. C., district, to own dis- 
trict; Henry P. Blessing, of the Cleveland, 
Ohio, No. 1 district, to own district; A. L. 
Sage, to Washington, Penna., district; James 
M. Reilly, of the Des Moines, Ia., district, to 
own district; Warren J. Robinson, of the Kan- 
sas City, Kan., district, to own district; James 
H. Courtney, of the New York Number 2 dis- 
trict, to own district; John W. Goetz, of the 
McKeesport, Pa., district, to own district; Earl 
A. Ludy, to the Muncy, Pa., district; Malon 
C. Lauer, of the Muncy district, to the Lock 
Haven district; Joseph E. Leech, of the Pitts- 
burgh, Pa., Number 4 district, to own district. 
Records: H. W. May, of the Altoona, Pa., 
Number 1 district; Louis Garfinkel and J. E. 
H. Courtney, of the New York Number 2 dis- 
trict; Thomas J. McKeon, of the Marboro, 
Mass., district; W. J. Rogers, of the Butler, 
Pa., district; Edward W. Linbarge, of the 
Brooklyn Number 2 district. 

One of the best known superintendents in the 
Western field of the Prudential was lost to the 
insurance world when James Reid of Los 
Angeles, Cal., was claimed by after a 
serious operation in the Hollywood Hospital. 


death 


What Would You Do With $100,000? 


The following question was propounded by 
the Newark Sunday Call, Newark, N. J., to a 
number of business men: 

“A man, thirty-five years old, married and 
the father of two children, whose sole income 
is derived from a modest salary and who has 
nothing saved, comes into possession of $100,- 
000 in What would you advise him to 
do with it and how should he invest it?” 

One of the men who was asked this question 
was President Edward D. Duffheld, of the Pru- 
His 


cash. 


dential Insurance Company of America. 
reply was as follows: 

My advice to a young man without previous 
financial experience or money to invest would 
be, assuming that he has conie into the $100,- 
000 you mention, to make his first duty con- 
sultation with a good banker. First, of course, 
decide upon the bank he would like to do busi- 
ness with. Then have a heart-to-heart talk 
with the head or other proper official of the 
institution. Tell him how much money he has, 
what his plans for the future are according to 
his view, and then ask for advice as to what 
disposition to make of the money with a view 
to safety and definite income. 

Given that advice—and any banker will be 
glad to guide such a man in his investments— 
he should accept it and act accordingly with- 
out injecting his own views. Better still, he 
should simply say to the banker, “Make those 
investments for me.” Unless he does it in that 
way he will encounter pitfalls that will prove 
costly in worry and in actual loss. Moreover, 
he should do it that way, because if he was ill 
and consulted a physician he would certainly 
do as the doctor told him, or as a lawyer might 
tell him if he had some legal business needing 
expert advice. 

Any number of suggestions for safe invest- 
ments for such a young man might be made by 
myself or others, but the very best thing for 
him to do is to seek a good banker, ask for 
advice and then let it be carried out for him 
by the banker. 
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STATEMENT of the 


WISCONSIN NATIONAL LIFE INSURANCE COMPANY 


of OSHKOSH, WISCONSIN, for 1924 


ASSETS 


Municipal Bonds at Amortized Values.........$1,876,283. 
U. S. Bonds (Par $262,000) 259,596 
First Mortgage Loans (50% of sworn valuation). 754,299 


Cachion andcand in banks... . <2 ss ss sscne os 2 173,761 
Loans to Policyholders (Secured by Legal Re- 

BEIWE) bcd esos Pre Reh Anan ne hae 296,889 . 
Real Estate (Including Home Office)........... 81,024. 
Premium Notes (Secured by Legal Reserve).... 4,302 
Interest Accrued........ EE enero 75,056 
Reinsurance due from other Insurance Companies 65. 
Premiums due and deferred................... 80,825 

$3,602,104 


Less not admitted assets... 





14 
92 
64 


25 


34 
10 
39 
29 
83 
81 


71 


3,100 .92 


LIABILITIES 


egal WRBSCi es foci ch acs orcs cea a cao $2,751,374 .41 
Reserve for Installment Death Benefits......... 17,982 .50 
Life Premiums Paid in Advance............... 3,893 .17 


Wamess(tissenmacee), <-... o0scs-sce's sate ca ahah eos 17,648 .77 
Death Claims (Life Dept.) Proofs not completed. 19,500 .00 
Claims (Hstimated) and Unearned Premiums of 

Casualty, Departments... <..66 06.000 05 ode « 20,847 .20 
Miscellaneous Taabilities. .......4..4%..s0n00ns 13,547 .16 
Surplus set aside for Contingent 

CHICTZENCIES: ......5 66s bes 6 is ces $50,000 .00 
Surplus (Unassigned): .......:...- 304,210 .58 
Capital Stock Par Value (Fully 

j S72 1M O05) Os Aen Ane Re ay ea 400,000 .00 
(Additional Protection to Policyholders)........ 754,210.58 





$3,599,003 .79 








Aytal admitted @SGEtS.. 6s... oo oe sees oc can alt $3,599,003 .79 

Increase in Assigned and Unassigned Surplus 

$53,317 .92 

Increase in Reserves........................ $418,826.95 Casualty Premiums, 1924..........0..6.46.%6. $144,352.99 
Increase in Admitted Assets................ 495,007.76 Increase in Casualty Assets................. 14,845.02 
Insurance in Force January 1, 1925......... 28,689,770.71 Paid to Policyholders and Beneficiaries since 
Increase in Insurance in Force.............. 2,258,123.52 CORONA AOE EIER 5, 6 oho 5 5-5 ace essa ae FS wie Saee aa 1,647,950.34 
Life Policies, number of.................... 18,555 Casualty Policies, number of............... 6,368 


LIFE, HEALTH, ACCIDENT, INSURANCE 
Agency territory open in Illinois, Indiana, Michigan, Minnesota, Wisconsin. 


Arthur James, Vice-President, in Charge of Agencies, C. R. Boardman, President 














52.4% 


Of the new business issued by The North- 


western Mutual Life Insurance Company 
in the year 1924 was upon applications of 


members previously insured in the Company. 


Once a Policyholder--- 
Always a Prospect 





THE POLICYHOLDERS’ COMPANY 


The Northwestern Mutual Life Insurance Company 


of Milwaukee, Wisconsin 


W D. VAN DYKE, President 











SAY: 


We offer a direct Home Office contract 
under which you can qualify for 75 per 
cent. first year commissions and contin- 
uous vested renewals. 


WRITE: 


The Columbus Mutual 


Life Insurance Co. 
Columbus, Ohio 


We are admitted in District of Columbia, 
Colorado, Florida, Illinois, Indiana, Iowa, 
Kansas, Kentucky, Maryland, Michigan, 
Missouri, Nebraska, Ohio, Oklahoma, 


Pennsylvania, Virginia and West Virginia. 
We contemplate entering California early 
in 1925. 
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INDUSTRIAL INSURANCE SECTION 


Efficiency Should Be the Chief Desire of Every Life 


The object of these papers is to promote 
what should be the chief desire of every life in- 
surance agent—the desire to increase his effi- 
ciency. It will be well, therefore, to begin with 
4 brief general discussion of efficiency. 

Efficiency is the ability to do things effect- 
ually, it is the essence of success. Efficiency is 
fitness—adequacy. It is the justification of 
endeavor. If you can not do a thing efficiently, 
there is no excuse for doing it at all. 

In this day the highest efficiency is demanded 
in mechanical and human service. 
will not be tolerated in man or machine. 


Poor work 
Our 
particular business affords evidence of this. 
The companies and the public require a con- 
siderable degree of knowledge and ability in 
the life insurance agent, and the more capable 
he is, the greater recognition he receives in 
patronage and promotion. 
proaching when there will be no place in our 
business for the inefficient man. 


The time is fast ap- 


There is one road to success in any vocation. 
It is efficiency. It is open to every man who 
realizes the need for self-improvement and is 
willing to make the necessary effort. The only 
obstructions to advance on this highway are 
cranial elephantiasis and hypertrophy of the 
The man self-sufficient and 
omniscient must be allowed to “gang his ain 
gait to the deil.” 

There is no man of ordinary physical and 
mental caliber but can become a first-class life 
msurance agent if he will. It may take years 
of hard work and diligent application. More 
than anything else it will require incessant effort 
in the direction of increased efficiency. But a 
rich result will surely follow honest endeavor. 

The ranks of life insurance solicitors are 
filled with mediocre men. The “hundred thou- 
sand dollar” class seems to be the limit of at- 
tainment with the majority. 


ego. who_ is 


This is because 
they cease to aim at self-improvement after 
acquiring the ability to earn a modest livelihood. 

Just as soon as a man relaxes the effort to 
increase in efficiency, interest in his business 
begins to wane. He gradually falls into a rut 
and becomes a common drudge. His work is 
twice as hard as it need be and not half as 
Profitable as it might be. 

Is it worth while to master a business which 
will secure to you complete independence—a 
business in which the demand for high-class 
men is infinitely greater than the supply? Are 
you willing to devote five or six years of con- 
stant endeavor to that object? 
be assured of ultimate success. 

Now as to methods of efficiency. The first 
and most important is the formation of correct 
habits of work. In order to do this you must 
adopt certain broad principles and the details 


of - . . 
>t your business must be regulated by certain 
fixed rules. 


If so, you may 


The mechanical inventor first makes sure 
that his engine is sound in its basic construc- 


Insurance Agent 


Then he improves it with a view to pro- 
He knows that if 


tion. 
ducing the utmost efficiency. 
there is any flaw in the fundamental features, 
the dynamic results will disappoint his calcula- 
later. 

So you must be sure of your foundation be- 


tions sooner or 
fore you proceed to make your methods more 
effiective. I shall offer you a basis on which 
may be built a structure of efficient personal 
habits and business practices. Suggestions for 
the formation of will 
Nothing will be proposed to you but what is 


these also be given. 
perfectly practicable, nor anything but what has 
stood the test of exhaustive trial. 

The general aids to efficiency embrace every 
kind of improvement of which you are capable. 
Mental and physical culture, all sorts of accom- 
plishments and every variety of knowledge, are 
such aids. 

The specific aids to efficiency are theoretical 
and practical knowledge of our business. When 
you turn this information to account in your 
field 
money. 


work its value will be measurable in 
System in your business is essential to effi- 
ciency. The former will be greatly promoted 
by the use of the card index and the “time rec- 
ord.” The adoption of these helps has been 
known to increase production from 50 to 100 
per cent in numerous instances and I doubt if 
any man selling insurance would fail to derive 
appreciable benefit from their use. 


THE EFFICIENT AGENT 
The high-type life insurance agent of to-day 
has a broad view of his business and a sense 
of its responsibilities. He that the 
estimate of his comnany entertained in the com- 


realizes 


munity depends mainly upon the impression 
created by himself as its representative. He is 
no longer a mere salesman, actuated solely by 
the desire to secure commissions. He performs 
the role of expert adviser to prospect and pol- 
icvholder, and accepts the obligation of effi- 
ciency entailed by that position. As an exponent 
of the principles of life insurance and a sup- 
porter of the institution of life insurance he ap- 
preciates the heneficial effects of competition 
and respects the rights of his competitor. His 
conception of life insurance leads him to see in 
it opportunity, not for a job, but for a career. 

This elevated attitude of the agent toward 
his business is reflected in the general attitude 
toward the agent. He is now welcomed where 
formerly he was tolerated, at best. He is now 
the subject of confidence where formerly he 
The insuring pub- 
lic is beginning to look upon him as an impor- 


was the object of suspicion. 


tant factor in social and commercial economics, 
and to treat him with the degree of trust and 
respect accorded to the and the 
physician. 

The extent to which this regard for the life 
insurance agent is enjoyed in any particular 
case must depend upon the character and effi- 


lawyer 
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ciency of the individual. You may qualify your- 
self to exert a wide and strong influence in your 
community. You may become the counselor and 
authority in life insurance matters to a numer- 
ous clientele. At the same time you may pro- 
mote the general interests of your profession by 
aiding in the important work of educating the 
people. 

The attainment of efficiency by you depends 
upon certain fundamental qualifications and con- 
ditions which we will now proceed to discuss. 


It is essential that you should be possessed 
by a serious purpose and an adequate sense of 
the dignity of your business. In the present 
age salesmanship is recognizea as a profession, 
and life insurance as the highest and most 
lucrative branch of it. It affords scope for all 
the talents that a man may bring to bear upon 
it. Its rewards are practically unlimited. Its 
achievements entail a satisfaction which can 
not be derived from selling goods or cultivat- 
ing land. There is no calling in which a man’s 
work is more productive of benefit to his fel- 
lows than it is in life insurance, honestly and 


industriously pursued. 


Devotion NEEDED 

The spirit in which you prosecute your busi- 
ness must be one of whoie-hearted devotion to 
your work and determination to make yourself 
as efficient as possible in it. This is a matter 
of creating the right mood or attitude and 
maintaining it habitually. The advices which 
follow will assist vou in doing so. 

Efficiency is the quality of fitness and the 
ability to do things rightly and adequately. 

Though we have long striven for mechanical 
efficiency in the machinery and appliances em- 
ployed in the industries, it is only within com- 
paratively recent years that attention has been 
paid to the efficiency of the human factor. 

The first discovery in this connection was that 
the average man does not exceed 60 per cent of 
his potential efficiency in his work. It was then 
ascertained that, with scientific training, the 
efficiency of an average ndividual may be in- 
creased to a degree approximating 100 per cent 
of the possible. And finally came the realiza- 
tion that the efficient man has more practical 
ability than an inefficient man of greater natural 
talent. That is to say, a man of mediocre 
qualities who knows how to turn them to full 
account is a more effective workman than an- 
other of much greater qualities who does not 
know how to apply them. 

The latter-day demand of the public for in- 
creased and better service has stimulated effh- 
ciency in every direction, but especially in that 
of salesmanship. The old crude methods of sell- 
ing passed away with the drummer whose worth 
was measured by his ability to “mix” and his 
capacity for liquor. To-day, salesmanship is 
reduced to a science and an art. To make his 
mark in it one must be a man of exceptional 
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SALESMEN WANTED 


Reliable Men in Arizona, New Mexico and Texas 
for All or Part Time to Sell Old Line Life 


Insurance. 


Attractive Policies. 


Liberal Commissions. 


Both 


Standard and Sub-Standard Risks. 


If You Are Already Writing Insurance Stop That 
Leak in Your Income by Placing Your Declined 


Business With Us. 


THE TWO-REPUBLICS LIFE INSURANCE COMPANY 


EL PASO, TEXAS 




















Old Line Bankers Life Insurance Company of Nebraska 


FINANCIAL STATEMENT OF JANUARY FIRST, NINETEEN 
HUNDRED AND TWENTY-FIVE 
ASSETS 
Rentase DRONA Re MASE NIORMG 522.5565. 5 1s 10:24:95 wow evs 5 0 Wi ataiels $18,844,614 .36 
ee ROSE ST a ee ee 255,109 .92 
Cash Loans on Company Policies Rane yn eS 5 
Municipal Bonds..... ee eer 
Liberty and U. S. Bands, otenn oo. 
Home Office Building................ 
Enberest Accrued. ..... 26s... 
Net Deferred and U nreported Premiums 





‘- 
340, 165 >. 86 
204,067 .84 









Furniture and Fixtures Account. . None 
Collateral Loans. . None 
Premium Notes.. None 
FS SN rely 5 ee i recap a ay rene Sa ne None 
Agents’ Debit Bz RRS a penis a a Bcd eos: war erie None 
RONSN MONE 5 sion oc ks 0040s Sai ee re None 
Assets, December 31, 1924... oc... occ ees su . $24,456,172 .54 
LIABILITIES 
Reserve (Full Net Level Reserve).............02cce0cece $16,958,365 .28 
Death Cisims, Proots Not Im... 0.6... ccc cece csseaccs ‘ 
Premiums Paid in Advance.......... Slaten cs slot oi bere 9 004 98 
Interest Paid in Advance............. FE eer Sosa 97': 542 .54 
Agents’ Credit Balances...... Bis eae adi han as ens Rate Salone 22,009 .43 
Suspense Account. a alse s ipenston eet. 294 .37 
Premiums Paid on New ‘Applications, Policies Not Yet 
BNE ee Oe ale en Sib pis ee SE see wa ER ee OE 1,065 .68 
Reserve for Dividends and Installments left with C omp: any.. 22,761.19 
Reserve for Taxes..... ERENT Gs ire 150,000 .00 
Reserve for Salaries, Medical Fees, etc.. ee te ee 22'292 33 


100,000 .00 

7,040,106 .74 

CS (eee ee $24,456,172 .54 

RE CORD OF NINETEEN HUNDRE D AND +WENTY -FOU R 
Premium Income......... ... $ 3,098,270 .68 
Interest Income......... seu er 1,287,380 .24 
IRIN Sg nS heise rei w Sigs i a no 43 3d Rw Re 4426524 .07 
Insurance Issued........ 12,083,779 .00 
Death Claims Paid. Saitcrescesties 375,857 .00 
Cash Payments to L iving Policyholders peeves 1,959 378 .45 
Total Paid Policyholders : 2,337,235 Ve ) 
Income Exceeding Disbursements f, 176 439. 
Total paid policyholders since date of cinta $14,859,139. 76 
Insurance in Force December 31, 1924, $104,394,184.94 
Percentage of Death Losses paid to Mean ‘Insure So a ea UR ye 0 .366 
Percentage of Total Terminations to Mean Insurance. 7 
Average Percentage of Actual to E ee Mort: ity, ‘December 31, 
See nee IEE Bh, OED 5 on cio sad a sieiwin Gc a. phew bie Mon oa Ra He "39.14 

WE LEAD THE WORLD ‘IN OUR HOME STATE IN OLD 

LINE INSURANCE IN FORC 


eC es EOS : = Cetera te te 
Surplus for Protection of Policyholders................... 














MEN 
WHO 
THINK 


they are built for speed and endurance 
and can qualify for general or state agency 
work, will find it to their advantage to 
communicate with 


THE LIBERTY LIFE 
INSURANCE COMPANY 


Liberty Life Building, 


Topeka, Kansas. 
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arts. The salesman is the most valued man 
: the commercial community. The demand for 
his class is greatly in excess of the supply. 


EssENTIAL ELEMENTS OF SUCCESS 

So many elements go to make up the efficient 
salesman that, although we shall touch on most 
of them in the course of these papers, we may 
at present consider only those which are essen- 
tials—those without which he cannot hope for 
any considerable degree of success. 

Success in salesmanship is impossible with- 
out a foundation consisting of thorough knowl- 
edge of the goods, belief in their excellence 
and confidence in the concern putting them out. 

This foundation should be built on lines 
broad enough to embrace all the interests 
affected by the operations of a sale. The sales- 
man who has no »vght beyond his commis- 
sions is not super:or to a peddler. He will have 
developed into an efficient salesman only when 
his consideration extends to the interests of 
his employer and of the purchaser. 

If you would become an efficient agent of 
your company you must saturate yourself with 
the conviction that there is no better company 
nor any better contracts than its. You must 
know its special points of excellence and be 
familiar with its policies. You must have that 
pride in your company that will prompt you 
to guard its prestige jealously, and that sense 
of affiliation with it that will lead you to pro- 
mote its interests energetically. You must 
entertain a feeling of loyalty toward your man- 
ager and a genuine regard for the welfare of 
the agency of which you are a member. You 
must have a full appreciation of your obliga- 
tions to prospect and policyholder, and rigidly 
perform them. 

Acquire this attitude—work in this spirit— 
and you need have no concern for your own 
interests. They will flourish as surely as grass 
will grow on watered ground. 

Be square—not merely honest, but strictly 
fair and just. You can create no more valu- 
able asset in your business than a well-founded 
reputation for integrity and square-dealing. 

Life insurance has been truthfully described 
as “the best paid kind of hard work in the 
world.” Success will require the exercise of 
energy, but you may be sure of ample reward 
for every hour of earnest and intelligent effort. 


A [The above was extracted from the book, 

Practical Pointers,” by Forbes Lindsay, 
published by The Spectator Company. It 
is an excellent manual for industrial insur- 
ance agents. | 


Claim Payments 

The first real duty of an agent is to serve 
his company, his policyholders, and himself. 
Prompt and efficient service properly rendered 
gives a bountiful return, while efficiency, cour- 
tesy and promptness are without doubt great 
aids in establishing confidence for the company 
and in gaining new business for the agent. It 
is an established fact that when a family suffers 
a loss and the claim is promptly adjusted they 
immediately realize the importance of sufficient 
Protection as it never occurred to them before. 


THE 


INDUSTRIAL INSURANCE SECTION 


SPECTATOR 


A case comes to mind of a man of moderate 
means who lived in my territory and who abso- 
lutely refused to even discuss life insurance. 
He would not carry any protection on himself 
or any member of his family, maintaining that 
he could always manage to have a bank ac- 
count large enough to “bury his dead.” His 
wife, however, a far-sighted woman, managed 
out of her allowance to pay for a policy of 
about $250 on her own life. This policy be- 
came a claim in less than two years. This 
lady was ill for over three months and in 
consequence the family’s resources were com- 
pletely exhausted. When she passed away the 
claim was promptly paid, and the grateful hus- 
band, who had been at his wits’ end as to how 
to meet the burial expenses, applied for in- 
surance on himself and his family. He also 
talked insurance in the neighborhood and 
through his influence several people became our 
policyholders. 

Not long ago one of my policyholders had 
an automobile accident which resulted fatally. 
The day I paid the claim, it so happened that 
my next call was made on a case which was 
in arrears and on the verge of lapsing. I 
mentioned to Mrs. B——-— that I had just been 
on a sad duty and paid a claim a little down 
the street. I emphasized the necessity of pro- 
tection in this age when one was dodging auto- 
mobiles, etc., with the result that the business 
was promptly paid up and has not been in 
arrears since. 

Claim payments advertise the company more 
than any other medium, and especially valuable 
are the claims under our monthly and weekly 
income policies. A payment under either of 
such policies may be advertised to the corner 
grocer, who gives it a wholesale distribution. 
All people who hear of such an endorsement 
of life insurance become our prospects. Are 
we faithful in following these leads as closely 
as we might? Are we taking: full advantage 
of the opportunities that each monthly or each 
weekly income claim offers us? Our claims 
are easily adjusted and in my opinion when 
an agent settles a claim quickly, satisfactorily 
and without any unnecessary details, he is ren- 
dering a service not only to his company and 
to his patrons, but also to himself. 

A short while ago I attended to a claim and 
rewrote business in a home while a competitor 
was procuring the necessary information for 
his claim. I do not attribute this to my skill 
or speed, but to the fact that my company ex- 
pects me to co-operate to the utmost degree with 


the insured over my debit. F. C. Parsons, 
agent, Louisville, Ky.—Prudential Weekly 
Record. 





Home Beneficial Election 

RicuMonp, Va., February 19.—The Home 
Beneficial of Richmond has elected W. E. Wilt- 
shire first assistant secretary to succeed W. T. 
Allen, who recently died. Mr. Wiltshire’s 
place was assumed by Richard Watkins, who 
has been a clerk in the secretary’s office for 
several years. He was given the title of sec- 
ond assistant secretary. 


a 


Per, 


“Go to the Head of the Class” 


One of the leading lights among the great 
educators of the country is a man who, during 
his early school days, was a very backward 
scholar, always at the foot of the class and 
didn’t seem to care. 

He couldn't be persuaded to study, and threats 
only made him more stubborn. But one day 
something happened that made him a leader. 

The teacher asked a question, and this back- 
ward pupil was the only one in the class who 
knew the answer. For the first time in his 
life he heard the magic words addressed to him, 
“Go to the head of the class.” 

He was in ecstasies; his new position gave 
him new life and courage; he was a leader for 
the first time in his life. 

Having tasted the joy of leadership he never 
again fell back into the ranks of mediocrity. 
It was a hard struggle at first; he kad become 
a leader almost by accident, but the joy of the 
position spurred him to action, and he found 
that by close study and application—in other 
words, by hard work—he could hold his own. 

Reviewing the incident in later life this 
educator said: “It was the turning point of 
my career. J had always regarded the boys 
who led at school as in a class apart from me. 
I was convinced that they were more brilliant, 
that they had talent which I did not possess. 
I really thought that leadership was reserved 
for the few, because there were only a few 
leaders. But when chance landed me at the 
top I found that the leaders had no secret but 
ambition, determination and  perserverance. 
These three requisites to leadership, which are 
at anybody’s disposal, have been responsible for 
what success I have had in life.” 

There are muny life insurance men who are 
leaders and don’t know it. They imagine that 
there’s some secret about leadership. They 
think that the leaders are men who know more 
than they do, or have some natural advantage. 

But the leaders themselves know different. 
They know that there’s no secret to it but plain, 
hard work, continuously maintained day after 
day. Of course a fellow must use his head, 
but no high degree of intelligence is necessary, 
just the plain horse-sense that everybody is 
endowed with. 

Once a leader it becomes a habit, it gets in 
the blood, it fires ambition, it inspires action, 
it creates self-respect and commands the re- 
spect of others. 

Leadership is the most satisfying of human 
emotions. It is not denied to you; on the con- 
trary the list of leaders is open and invites you 
to occupy a proud position, if you will but use 
your natural gifts and put into each and every 
day your honest and earnest best efforts. 

Aim at leadership. First try to lead your 
staff, then your district, next your division, and 
step by step.—Ficld News. 

—During January. 1925, the production of the Guar- 
antee Fund Life Association of Omaha, Neb., in- 
creased 8 per cent over the record of the correspond- 
ing month in 1924. It is also announced by the com- 
pany that during the year 1924 the States of Florida, 


Nerth Carolina and West Virginia were entered and 
a considerable business transacted there. 
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JOHN HANCOCK NOTES Leading assistant 


agencies: Gross 


Promotions to Assistancies Springfield; ordinary 
Announced A. Green, Cohoes. 





= their service: 


Two Agents Have Already Paid for $100,- Jesse M. Schorr, Worcester; 
000—Other Leaders Listed Cleveland; Samuel A. Jay, 

During January the merit class was again Fischer, Syracuse; Jacob Horowitz, New York; 
Cambridge; 
H. Taft, Providence; have a full set of brains in good 


swelled by the enrollment of several determined LeRoy A. Clos, 


agents who had as their ambition a flying start Quincy; Lawrence 


in 1925. Paul Schwartzbach, New York: Max Joseph P. Hand, 
Berger, Brooklyn, and Frank McGovern, Lane, St. Louis; 
Springfield, reached the $100,000 mark in paid- Engebretson, St. 
for business. The following qualified for the Baltimore; Philip Hirsch, 


Dorr 


increase, 


Paul; 


Thurs 


day 


superintendents detached torials. The very best editorial on the gyp. 


Louis M. Slavin, ject. however, was published by the Houghton 


intermediate, John National Bank. We happen to know the name 

ef the writer of that editorial. 
The following agents have been promoted  nallack, an officer of the bank. To prove 
1925 MERIT CLASS STARTED to assistant superintendents in the districts of 
Thomas 


It is R. t. Ben- 


Our 


judgment, we are herewith quoting the Hough. 


Hickey, Chicago; ton Bank dissertation on this subject, and leave 


Pete Kaminiski, it to vour judgment: 


Roxbury; Louis F. 


LirE INSURANCE Day 


John J. Mulcahy, “It [Tam ever haled into court to prove | 


Amsterdam: Cornelius T. the first five witnesses I 


am going to |} 


working order. 


lave 


L. Fox, Portland; John called are the life insurance agents whose 
Arthur J. Butler, offices | have walked into unsolicited and up. 
Chicago; Bernard known, and bought insurance. 


$50,000 class: Russell A. Vandergrift, St. M. Weiner, New York; John D. Carey, Hyde Have you secured for yourself an adequate 


Louis; Michael J. Kiwior, Springfield; John Park; Michael J. Varilly, 
H. Prefer, Brooklyn; Stephen Lucas, Bridge- Courtwright, Pittsburgh. 


buying contentment, jor 


port: Thomas A. McGroder, Buffalo; Henry The following agents have been promoted to on the instalment plan? 


B. Porter, Cambridge: Charles L. Gunther, assistant superintendents 
Jamaica; Charles L. Becker, Lawrence; John indicated: Louis E. 
L. Powell, New Bedford: Burton Boaze, St. ford; Harry P. 


Holyoke; Jesse L. amount of life insurance protection ? Are 


1 care-free le; 


you 


sure 


’s just what your 


“Think it ov 


er,” 


and transferred as neighbor is doing in paying the premiums on 
Horn, Portland to Bidde- his life insurance policy. 
Kunsman, Cleveland III to The old, hacknied, played out, antiquated “die- 


Louis; Charles Schapira, New York; Joseph Cleveland I; Harry J. 


The leaders in the weekly premium agency Thrift Week 
organization for the first month of 1925 line United States. 


was 


wise provisions of the modern life policy. 


‘r, Quincy to Cam-  to-win” plan has neither part nor parcel in the 
J. Ryan, Waltham, and Herbert D. Stedman, bridge. 2 ££. ———————— 

Boston. A Great Life Advertisement Have you provided your wife and family with 
observed all over the the necessary protection in the event of no pay 


During Thrift Week, one day eee coming in to keep the home fires burning? 


up as follows: Leading assistant superintend- was set aside as “life insurance day.” All of | Rev. T. De Witt Talmage, in his famous “Life 
ents on gross increase, Henry VW. Griffin, the newspapers contained editorials on the sub- Insurance Sermon,” said of the man who went 
Malden: ordinary, Aubrey G. Perry, Boston: ject, and many of the banks and trust com- to Heaven leaving his loved ones without pro- 
intermediate, John Q. Johson, Brooklyn. Lead- panies and other institutions co-operated with tection: “He did not die, he absconded.” 

ing agents: Gross increase, Max Rubin, — life insurance companies in extolling the merit The life insurance man has a policy exactly 
Brooklyn: ordinary, William Phillips, Boston; of life insurance as a business asset. We have suited to your particular needs. Ask him 
intermediate, Louis Repeta, New Bedford. read hundreds of these advertisements and edi- about it—etroit Life Bulletin. 











TEE GLOBE MUTUAL LIFE 


INSURANCE COMPANY 
OF CHICAGO, ILLINOIS 








PROGRESS OF THE GLOBE FOR 1923 


GAIN IN INSURANCE IN FORCE. .83 PER CENT. 
GAIN IN INTEREST..............31 PER CENT. 
GAIN IN INCOME................26 PER CENT. 
GAIN IN ASSETS.. reer 
AVERAGE GAIN IN ALL ITEMS...41 PER CENT. 


This is away above the average of all Life Insurance 
Companies in the United States Combined. 





CLAIMS PAID BY RADIO—TELEGRAPH—AND 
SPECIAL DELIVERY. 


T. F. BARRY, President, 
Gen’! Mngr. and Founder. 











HARPER’S LIFE INSURANCE 


LIBRARY 





Underwriting as a Career—By Edward A. Woods, President Edward 
A, Woods Co., General Agents, Equitable Life Assur. Society; ExePresi- 


dent National Association of Life Underwriters. $2.35. 


Analyzing Life Situations for Insurance Needs—By 
lace, Director, Life Insurance Training Course, New 
Price, $2.40 Delivered. 


Griffin M. Love- 
‘York University. 


The Psychology of Selling Life Insurance—By Dr. E. K. Strong, Jr 
School of Life Insurance Salesm anship, Carnegie ae Mo of Technology 


Price, $4.25 Delivered. 


Selling Li. e insurance—By Dr. John A. Stevenson, Second Vice-President, 
Equitable Life Assurance Society; Formerly Director School of Life 


Insurance Salesmanship. Price, $3.75 Delivered. 


Meeting Objections—By Dr. John A. Stevenson. Price, $1.60 Delivered 


The House of Protection—By Griffin M. Lovelace. 
livered. 


Price, $1.60 De- 


Life Insurance Underwriting—A standard course embracing nine book- 
lets, comprising reading assignments for United Y. M. C. A. Schools. 


Price, $1.00. 
IN PREPARATION 
Principles of Life Insurance—By Griffin M. Lovelace. 


Inheritance Tax—By Franklin W. Ganse. 








By Dr. John A. Stevenson 


from this most fascinating book, but the best 


PRICE $3.00 





SEND FOR NEW HARPER BOOK 


CONSTRUCTIVE SALESMANSHIP 


“Keen as the edge of a sharp knife. It goes straight to 
the heart of things and places before the salesman the very 
life principle of his business. One would like to quote freely 


reader is to buy the book. He will read it as if it were a 
‘Dest seller’ as it may well become.’’—IJnsurance. 


way for the 
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Albany Legislation 


(Concluded from page 13) 


surance, whose office lately was destroyed by 


fire. 

The senate committee on general laws has 
reported out favorably Senator Truman’s bill, 
authorizing the Court of Claims to hear and 
determine the alleged claim against the State 
of the Palmetto Fire Insurance Company, and 
the Fidelity Company of 
Sumter, S. C. 

Hearings before the Senate and the House 


Fire Insurance 


insurance committee, sitting in joint session, 
took place Wednesday afternoon, on the fol- 
lowing bills, amending the 
known as the Bouton-Wheatley bills: 
Amending section 91, in relation to the pen- 


insurance law; 


alty for violation of the provisions for agents’ 
certificates of authority. 

Amending section 138-a, by increasing from 
twenty-five dollars to one hundred dollars the 
annual fee for certificates of adjusters of loss 
or damage by fire, and relative to revocation 
of such certificates. 

Amending section 9, relative to issuance of 
life insurance contracts by charitable, religious, 
missionary, educational or philanthropic non- 
stock corporations, conducted without profit. 
the 
pro- 


Amending section 10, by authorizing 
Superintendent of Insurance to investigate 
posed insurance corporations. 

Amending section 63, in relation to proceed- 
ings against and rehabilitation or liquidation 
of delinquent insurance companies. 

86, in 


method of computing reserves of casualty or 


Amending section relation to the 
surety insurance companies. 

Repealing section 138, in relation to licens- 
ing persons, partnerships, associations and 
corporations, in excepted cases. 

Adding new section 65-a, providing for a 
reiund to the assured, of the amount of re- 
turned premium, payable, without commission, 
on cancellation of certain insurance policies. 

Bills amending the insurance law, sponsored 
by Assemblyman Wheatley, have been advanced 
to third reading by the House, as follows: 
for c= 


Adding new section 69, providing 


insurance corporations. 


Adding new section 210-a, relative to life 


and casualty insurance corporations on the co 


operative or assessment plan, by requiring re- 
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financial status of the Nation. 


himself and for others. 


Business men and practical women (of large as wel! as of 
believe it a good thing to do so. 


SHEETS would interest you particularly. 
you to see how simple is the John Hancock Budget. 


charge or obligation a copy will be sent on request. 


Over Sizty Years in Business. 
Dollars in Policies on 3,500,000 Lives. 











UNCLE’SAM AND PRESIDENT COOLIDGE 
Keep Budgets—Why Not You? 


Vice-President-Elect Charles G. Dawes earned’ national acclaim by working out a budget for the United States Govern- 
ment. This was adopted as the only practical plan of reducing unnecessary Federal expenditures and of knowing the 


President Calvin Coolidge says that he keeps a personal budget and runs his home on that basis. He believes in it for 


If you have found the budget system easy to operate at home, we believe a copy of the JOHN HANCOCK BUDGET 
If, like some others, you believe a budget is too much trouble, then we want 


This would helpyou to start 1925 along theright lines. Without 


Now Insuring Over Two Billion 










small income) have put their homes on the budget basis, or 


— 


Lire INSURANCE COMPANY 


oF Boston, MASSACHUSETTS 
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serves not less than the minimum reserves 


provided in the section. 

Amending section 210, in relation to life or 
casualty insurance corporations upon the co- 
operative or assessment plan. 

Bills amending the insurance law have been 
introduced in the legislature, as follows: 

Senator Bouton, amending 324, 
providing that no mutual automobile fire in- 
surance company shall contract with any officer 
or director thereof, agreeing to pay a com- 
mission or salary for securing business. 


section by 


Senator Bouton, providing for transfer to the 
State Comptroller of moneys and securities in 
the hands of the Superintendent of Insurance, 
derived from old receiverships of defunct com- 
panies, and appropriating $250 for advertising 
for claims. 

Senator Byrne, amending section 34, and add- 
ing new sections 169-a, and 169-b, in relation 
insurance. 
Wheatley, 
sion 4, section 143, by increasing the fees for 
brokers’ certificates of authority. 


to marine 


Assemblyman amending subdivi- 


Assemblyman Borkowski, amending section 
231, relating to payments of benefits by fra- 
ternal benefit societies. 

Senator Bouton, amending section 197, pro- 
viding that no mutual employers’ liability or 


workmen's compensation corporation shall con- 
tract with any officer or director thereof for 
payment of commissions or salary for obtain- 
ing business. 

Amending section 44, providing that 
mutual automobile casualty corporation shall 
enter into a contract with any officer or direct- 
or thereof, agreeing to pay any commission or 
salary for getting business. 


no 


Legislative Situation in Washington 
(Concluded from page 3) 

While the House and Senate are at odds over 
the form the measure is finally to take, there is 
no doubt but that, if the bill is passed, it will 
increase the charges for insurance, registry and 
similar services. 

x kK 


Legislation prohibiting the collection of the 
surcharge for Pullman was 
urged upon the House committee on interstate 


accommodations 


and foreign commerce last week by representa- 
tives of the traveling men of the country. The 
committee had before it an amendment to an 
appropriation bill, adopted by the Senate, pro- 
viding for the elimination of 
which was upheld on February 9 in a decision 


the surcharge, 


hy the Interstate Commerce Commission. 
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fustteoust tone? 


Head Office: 709 Sixth Avenue, New York 





Organized 1859 


NATIONAL LIBERTY |2:,, a= ji 


INSURANCE COMPANY OF AMERICA 


Western Dept., 207 North Michigan Blvd., Chicago 


Losses paid since organization over 62 millions. 


¢# INSURANCE ISSUED 


i 





Tornado Windstorm | 
Rent and Rental Values 
Explosion and Riot 
Use and Occupancy 
Sprinkler Leakage 




















: | 
i DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 
| LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 


Tourist Baggage 





MAN IN HIS HOME TOWN. _ THINK IT OVER! 
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ANNUAL STATEMENT 
January 1, 1925 
The Eureka-Security Fire & Marine 


Insurance Co. 
22 Garfield Place, Cincinnati, Ohio 


ASSETS 
OCCT Pre 
United States Bonds, Federal and 

Joint Stock Farm Loan Bonds, 
State, Territorial and Municipal 
ONDINE S hare ps ects hae dasa ak on ne 
Railroad, National Bank and other 


$118,508. 


63 





sega og Make wea 889,462.00 
Premiums in course of collection.... 151,436.90 
Cash in Bank and Office... + 33,399.10 
Interest due and accrued........... 8,748.16 

ere $1,721,217 .54 
ee ee 931,925.83 
Total Disbursements, 1924 (in- 

cluding dividends)........... 715,474.18 


LIABILITIES 
CR Cg cori ke oo es keene 
Reimsurance IReSELVE 0... os ee ns 
Reserve for Losses, ‘Taxes, and all 
OLHer Ma DUTIES: 6c) sido os eae 
Dee NE 55.3.6 wane das wee eels 


$250,000.00 
692,962.29 


126,719.30 
651,535.95 
$1,721,217.54 
$901,535.95 
5,303,176.53 
136,292.97 
206,750.78 
267,430.24 
60,679.46 


Surplus to Policyholders............ 
Losses Paid Since Organization...... 
Gain in Net Premiums, 1924........ 
GainanpReserve, 1924 | .Q<.65. <0. 624 
Gaiman: Assets, 1924 |. sscgccs-sosacee ane oe 
Gaim in Surplus, 192¢.... 660065. 























MUTUAL LIFE OF ILLINOIS 


Springfield, Illinois 








OPERATES UNDER REGISTERED POL- 
ICY AND RESERVE DEPOSIT LAW OF 
ILLINOIS 


Furnishing of PROSPECT LISTS is only 
one of our features of cooperation with 


our Agents 


DESIRABLE TERRITORY AVAILABLE 
FOR GENERAL AGENCIES IN ILLINOIS, 
INDIANA, IOWA and MISSOURI 











Rockford Life 


Insurance Company 


WANTS MORE 
SALESMEN 


Home Office: Rockford Trust Building 





Good Openings for Representatives in 


Illinois, Minnesota, Iowa, Ohio, Indiana and Michigan 


Apply Francis L. Brown, Vice Pres.-Secretary 
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NEW 
JUVENILE 
POLICY 


This new JUVENILEJPOLICY is written on the lives of 
children one,day old up to 14 years. Full face value of the 
policy is reached on the anniversary of the policy on 
which the insurance age of the child is 5 years. Policy 
issued on Twenty Pay Life, Twenty Year Endowment or 
Terminal Endowments maturing at ages 16 to 21, in- 
clusive. 

Waiver of further premiums in event of the death or 
disability of the father may be provided by the Payor 
Insurance feature. In event of the death of the child 
the policy is payable to the father. 

Results being obtained by Lincoln National Life agents 
in selling this new JUVENILE POLICY prove it to be 
another good reason why it pays to 


@ INK uP()) WITH THE (( ) LINCOLN) 


The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 


Lincoln Life Building FORT WAYNE, INDIANA 
Now More Than $345,000,000 in Force 














"SEG ASA, A ORE EE AA ETT, I | Waiver of Premiums. 








How Much Is It Worth 
To Be Certain of Success? 


Rather than follow the path of least re- 
sistance, why not take the trouble to 
make absolutely sure that the policy 
you are offering your prospect is really 
“second to none?” 


In our contract life and accident insurance 
are “united” in one policy. Worth 
consideration. Worth investigation. 








Especially attractive agency oppor- The UNITED Policy 


tunities in Ohio at the present time. 
- f $5,000 
Any natural death. 


UNITED LIFE |,,, 


Any accidental death. 


and Accident Insurance Co. 315,000 


Specified accidental 
Home Office Concord, N. H. deaths. 


’ $50 Weekly Acci- 
Inquiries to Eugene E. Reed, Vice-President Soatell benefits. 




















Also Total and Per- 
manent Disability In- 
come. 


























CUTTING THE COST of AUTO 
INSURANCE IN HALF 


By HERMAN A. BAYERN, Specialist in Automobile Insurance 


In this booklet is convincingly set forth the necessity for 
insurance of various types to protect the automobile owner. 
The risks he incurs through the ownership and operation of a 
motor car are graphically described, many of them being 
emphasized by 


Photographs of Newspaper Clippings Telling of Lawsuits 
and Judgments for Large Amounts 


due to automobile accidents, proving the need for considerable 
lines of liability and property damage insurance. 

Companies and general agents writing motor vehicle insur- 
ance are ordering this booklet in quantities to supply to agents 
and brokers. 


EVERY AGENT AND BROKER 


who sells automobile insurance needs copies of this valuabie 
book to show or present to prospects who do not realize the 
financial danger involved in automobile ownership. 


PRICES 
Per copy, paper binding.....................000-- $1.00 
Per copy, fabrikoid binding...................... $1.50 


Discount in quantities 


THE SPECTATOR COMPANY 


Publishers 
CHICAGO OFFICE: 135 William Street 
Insurance Exchange NEW YORK 

















UNITED STATES 
FIDELITY AND 


GUARANTY CO. 


R. Howard Bland 


President 


An Organization Attributing 
Its Success To The Personal 
and Intimate Relations Main- 
tained Between Company and 
Agent. 


Home Office at Baltimore 


Net Premiums in 1924—Over $33,000,000 
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We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 


pany. 
vestigate. All communications confidential. 


It will pay anyone interested to in- 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 








The 
United States Life Insurance 
Company 
In the City of New York 


Organized 1850. Non-Participating Policies 
Only. Over 70 Years of Service to 
Policyholders 


Good Territory for personal producers, under 


direct contract. 


HOME OFFICE 
105-107 Fifth Avenue New York City 














THE LEADING FIRE COMPANY 
OF THE 


WORLD 





COMPANY 
LIMITED 













A 100% Company for 100 Years 








Writing: FIRE 
and ALL Kindred Lines. 





Feb: 


| | 

















Wilmer L. Moore, President Robert F. Moore, Secretary 
TEXAS -— TENNESSEE 


WANTED GENERAL AGENTS. We are prepared to give 
attractive general agents’ contracts in the above States to 
men of experience, proven success, character and some financial 
worth, possessing executive ability and energized initiative. 


Wilfred S. McLeod, Agency Manager 


The Southern States Life Insurance Company 
Atlanta, Ga. 











mut HAMPTON ROADS 


FIRE 4 MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Address Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MoRIN, 
President Vice-Pres. and Managing Under. 
Secretary Fire Dept. 
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Non Assessable Policies 
SUBSTANTIAL SAVING 





Automobile Insurance 
Exchange 


Insuring all classes of Automobiles for 


FIRE, THEFT, COLLISION, PROPERTY 
DAMAGE and PERSONAL 
LIABILITY 





Keystone Indemnity 
Company 


Attorney-in-fact 





C. W. KANOUSE 


Vice-President 


R. A. CHASE 
President 


Otis Building 
PHILADELPHIA, PA. 


Special Representatives desired in Pennsyloania and Maryland 
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Indianapolis Life Insurance Company 
PURELY MUTUAL 
INSURANCE IN FORCE 


1905 $325,000.00 
1906 1,281,909.92 
1907 2,158,315.63 
1908 2,344,449.12 
1909 3,037,135.59 
1910 3,760,237.61 
1911 4,451, 264. 48 
1912 5,756,690.86 
1913 7,011,554.27 
1914 8,655,788 . 49 
1915 10,231,921.21 
1916 12,021,820.06 
1917 13,665,053.54 
1918 15,532 ,346.26 
1919 20,456,374.44 
1920 27,006,018. 90 
1921 31,275,345.88 
1922 35,236,427.74 
1923 40,882,131.98 


~“ 


1924 46,628,369.17 


ssid NET cage 
In 1923-24 the Company paid an EXTRA DIVIDEND of 20% 
to Policyholders in addition to the regular dividend. The 
regular dividend scale for 1925 has been increased on an average 


of 26% 70° 
COMPANY OPERATING IN 
Indiana, Illinois, Michigan, Texas, Ohio, Minnesota, Iowa and 
Florida 


FRANK P. MANLY, President JOSEPH R. RAUB, Secretary 























JOSEPH FROGGATT & CO. 


Insurance Accountants and 
Auditors 
Consulting Actuaries 


HOME OFFICE 
25 CHURCH STREET 


NEW YORK 





CHICAGO 
Insurance Exchange Buildiag 


NEWARK, N. J. 
Globe Building 


BOSTON 
Winthrop Building 


1925 AUDITS 


Some years ago the value of 
having Public Accountants audit 
the affairs of companies at least 
once a year was not generally 
recognized, but now it is the ex- 
ception to find a company which 
is not regularly audited, and 
many have adopted the plan of 
a monthly, quarterly or semi- 
annual audit. 


SAN FRANCISCO 
Insurance Exchange Buildiag 


In these busy days, executives 
are too fully employed to give 
close attention to the details of 
the business and they, together 
with their Directors, believe it 
is their duty, in properly safe- 
guarding the interests of their 
stockholders, to have the details 
of their business examined by 
independent Auditors at least 
once a year. 


When considering your ar- 
rangements for 1925 we should 
be glad to have an opportunity 
of discussing this matter with 
you. 


JOSEPH FROGGATT, 


President. 
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Finally, no organization will continue and 
remain permanently happy, and _ therefore, 
permanently organized, unless the work is 
congenial and well understood—unless the 
feeling of security and confidence is ever pres- 
ent, remuneration and promotion are sure and 
secure to the deserving and a supreme confi- 
dence is felt that ‘‘This is my chosen vocation 
for life.” 


To do all of this without paternalism, and 


STATEMENT 








Total 
Jan. 1 Admitted 
Assets 
| SS ay aera ane se $ 326,508.78 
i Eg 5 Sete rahe teen connate 1,719,228.64 
‘ “OT eg ie reas 4,506,612.89 
MRS oo ssia-ster goals ee wre eeoeeiets 4,664,170.30 
IR a) gases ox ea rele Gp caradeseurotete 4,820,779.76 
BED) ial eicleheis kis olsate het ecse 5,494,297.54 
1 CEA ere ec 6,143,069.31 
ot 
INTER “SOUTHERN UE BUILDING ern 
OWNED BY THE COMPANY RS srg Ac ave ia ra ee er ee 10,464,497.66 
BAS ca sare ca aGlaeas nies 11,685,843.98 





Story of the INTER- SOUTHERN LIFE 


This is our sixth advertisement on what makes a good company. 


INTER-SOUTHERN LIFE INSURANCE COMPANY 


Nineteenth Year JAMES R. DUFFIN, President LOUISVILLE, KENTUCKY 
IS A GOOD COMPANY 


COMPANY 


leave each and every representative absolutely 
free in every other line of endeavor, and urge 
them on to accomplish other things—own beau- 
tiful homes, make wonderful friends, worship 
at the shrine of some unfaltering faith—pre- 
supposes an executive vision that none of us 
have fully attained. The most that any of us 
can claim is that each moment of every day we 
do and act, as nearly as may be, along these 
basic principles of good conduct and sound 
management. 


OF PROGRESS 


Insurance Reserve and 


in Force Surplus to 

Policyholders 

$3,182,597.00 $ 271,952.37 
15,088,585.00 930,680.98 
36,260,222.00 4,396,139.55 
37,000,000.00 4,542,698.10 
37,800,000.00 4,803,670.12 
45,569,851.00 5,386,694.08 
57,901,271.00 6,045,958.52 
59,204,201.00 6,773,280.06 
62,591,398.00 7,332,928.21 
88,502,568.00 10,391,747.71 
101,580,000.00 11,497,586.61 




















WEST COAST LIFE 
INSURANCE COMPANY 


San Francisco, California 








LIFE 
GROUP 
SUB-STANDARD 
COMBINATION ACCIDENT & HEALTH 








Business in Force $77,058,168 
_ Admitted Assets $10,649,568 














PUBLIC LIFE 
INSURANCE 
COMPANY 


HOME OFFICE 
CHICAGO 
ILLINOIS 


ALFRED CLOVER 


CHAIRMAN BOARD 
OF DIRECTORS 
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O one can explain the prestige 
of the Liverpool & London & 
Globe better than an L. & L. & G. 


Agent. 


Every settlement on a Liverpool 
policy illustrates the outstanding 
reason. When a client is in straits 
the agent can rely on the company 
to meet its obligations promptly and 
fairly. The claims he made when 
soliciting the business are really ful- 
filled in the emergency. 


This reaps its own reward in the in- 
creased confidence that it builds for 
the entire L. & L. & G. Agency body. 
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MORE THAN 50% 


of the business written by some of our larger 
agencies is a direct result of the Fidelity lead 
service. Our agents interview interested pros- 
pects—people who have written’ the Head 
Office for information. s 

Fidelity is a low-net-cost company operat- 
ing in 40 states. Full level net premium re- 
serve basis. Over quarter of a billion in- 
surance in force. Faithfully serving insurers 
since 1878. 


Fidelity Mutual Life 
INSURANCE COMPANY, PHILA. 
WALBER Le MAR TALBOT, President 


Al Few Agency Openings for the Right Aen 
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At last—a NEW appeal to Prospects! 


Secure Now, But— 


How About The Future? 


Here’s a new life insurance folder wherein a different 
treatment of illustration tells most of the story, so 
that the busy man, whetHer he reads the brief text 
or not, gets the meaning of the message. 


Before the prospect can be made to act, he must 
be made to think. A picture will often succeed 
where ten thousand words would fail. 


This new folder is now ready to act as your selling 
assistant. Furnished at attractive prices in any 
quantity. 


Send 15c today for sample copy 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 








FIRE ASSOCIATION of Philadelphia 


Organized Sept. 1, 1817. Incorporated March 27, 1820 


Charter Perpetual 
MaRS cra aa eve vaUen a sesacaocees $1,000,000 
a eg ie sanenees 
Reserve and other Liabilities........... 10,497,543 
Net Surplus... ...... 2... ees ecteereeeee 5 072,419 
Surplus to Policy Holders. ....+....++++ 6,072,419 


E. C. IRVIN, President. ? 
J. W. COCHRAN, Vice-President. | 
JNO. B. MORTON, 2d Vice-President. 
M. G. GARRIGUES, Secretary and Treasurer. 
R. N. KELLY, JR., Assistant Secretary. 





















00D BETTER 
AS THAN 
THE Ane THE 
BEST  ASSURAN MPAKY REST 


<A 
6 LouTs. missoumt 
Are you Interested In liberal First Year Commissions? Are you interested in non-forfeltable 
renewals? Are you Interested In a direct Home Office Contract? Are you Interested in 
close co-operation and assistance? if you can show a clean record and wish to locate In 
the following territory, Missouri, Illinois, Minnesota, Texas, Oklahoma, Kansas, Ohio, 
West Virginia, Kentucky and Tennessee, 
Write A. C. Lovell, Agency Director 


AMERICAN NATIONAL ASSURANCE CO. 














ST. LOUIS MISSOURI 





To the Man Who is Willing—and Will 





We are prepared to offer unusual opportunities for muney- 
making NOW and creating a competency for the FUTURE. 


For Contracts and Territory, address 


H. M. HARGROVE, President : : BEAUMONT, TEXAS 
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SATISFYING SERVICE 


The MUTUAL BENEFIT 
LIFE writes policy contracts 
that meet the needs of the peo- 
ple; assists its agents in present- 
ing these contracts; and gives 
to policyholders a service that 
satisfies. 


THE MUTUAL BENEFIT 
LIFE INSURANCE COMPANY 


Organized 1845 


Newark, New Jersey 











THE 


Boston Mutual Life Insurance | 


Company 
77 Kilby Street | 7",00""' 


H. O. EDGERTON,President E. C. MANSFIELD, Sec’y & Treas. 
ROBERT KING, Supt. of Agencies 


A corporation organized and oj» ng under the Insurance laws of 
Massachusetts. All desirable forms.of up-to-date contracts issued, 
CORRESPON DEN‘ E SOLICITED 
Boston Mutual Contracts ir a cordi re perfectly simple and their 
"benefits SI} PLY PERFECT. 





pany of the BOSTON, MASS. 





EXCELLENT OPPORTUNITY 
for Reliable, Energetic men to represent us in the states 
of Iinois and Missouri with direct Home Office contracts 
Liberal policies. 
CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 


Clarence J. Daly, President DENVER, COLORADO 

















J.R Anthony, Jr. Secretary 


STOCK, $206,700.00 


C. E. Clarke, President 
CAPITAL 


PENINSULAR CASUALTY COMPANY 


General Offices: Physicians Building, Jacksonville, Fla. 
Accident and Health Insurance 


Commercial and Industrial 














THE COLD. LINE 


CEDAR RAPIDS 
CONTRACT 
TERRITORY 


GOO COMPANY 


FOR GOOD MEN 


CARoAbBins, Fres. A Svaboda, Secy 














HOME OFFICE: CEDAR RAPIDS, IOWA] 
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YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 



































we want in 

—men who are con- | 
genial— . OHIO | 
—men who are trust- 
“— - INDIANA 
—men who are self- KENTUCKY 
oo are truth MICHIGAN 
lcsasicel ese WEST VIRGINIA 
—men who are morally PENNSYLVANIA 
——— — ‘ ” oad TEXAS 

men who are financially responsibie— 

men who are anx‘ous to accomplish OKLAHOMA 
results— CALIFORNIA 

-men who are sold on life insurance 
Protection — 
—— who are open to Partnership- 

asis Agencies— i ; 
LIFE HEALTH ACCIDENT = 4 all “= 
THE OHIO STATE LIFE INSURANCE COMPANY mrst letter-Time | 

Columbus, Ohio ° 1s Money. | 

Standard Sub-Standard Super-Standard | 














PUBLICATIONS OF C. & E. LAYTON 


The undersigned are sole agents in the United States for the old estab- 
lished publishing house of Charles & Edwin Layton of London, England, 
whose long list of publications on fire, life, marine and other branches of 
insurance embrace the most valuable and standard treatises on these sub- 
ects = Sen 4! 
j SEND TEN CENT STAMP FOR CATALOGUE. 


THE SPECTATOR COMPANY 





135 WILLIAM STREET, NEW YORK 








AGENTS WANTED > 


To sell an unrestricted Accident and Health policy costing $12.00 
quarterly. Covers every disease and every accident. Liberal com- 
mission paid to live producers. 


GREAT NORTHERN LIFE INS. CO. 


H. G. ROYER, Pres. 
C. O. PAULEY, Sec’y & Treas. 


Westminster Bidg 
CHICAGO, ILL. 








THE CHILD’S 20-PAY LIFE OPTIONAL ENDOWMENT 
POLICY OF THE 


GREAT REPUBLIC LIFE INSURANCE COMPANY 


Protects both the child and its parents and includes waiver of 
premium in event of permanent total disability of the father, 
who is the beneficiary. Agents are enthusiastic over its won- 
derful selling features. If you are interested, write for copy 
of “Making Dreams of Your Children’s Future Come True,’ 
and our attractive proposition to agents. 
J. R. RAILEY, Manager, E.L. BLACK, State Manager, 
Southwestern Department, P. O. ‘Box 299, 
401-2 Mercantile Bank Bldg. Newport, Arkansas 
Dallas, Texas. 


W. H. SAVAGE, Vice-President, Los Angeles, California. 





el 





Live Men Wanted 


B* the largest life insurance company in the Middle West 
writing both Industrial and Ordinary. 


Only four other life insurance companies in the United States 
have more policyholders than the Western and Southern. 
Now in its 37th year, it is entering a new era of growth and 
offers excellent opportunities at this time to capable insurance 
men, especially those with Industrial insurance experience. 


The Western and Southern Life Insurance Co. 
CINCINNATI, OHIO 
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